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July Passenger Car Sales 
Estimated at 202,510 Units 
On Figures From 23 States _ 





Registrations of New Tene Based on Returns From) 
35% of the Country Are Approximately 












34,250 


Units 


ETROIT, Aug. 18.—Retail sales of new passenger cars 


in the United States for 
units based on actual figures 


July are estimated at 202,510! 
covering twenty-three states, | 


which normally account for 41.53 per cent. of the country’s 


total, according to R. L. Polk & Co. 


higher than the 201,911 passenger cars sold in June. 


Registration of new trucks based ¢—— 


on actual figures from 35 per cent 
of the country are estimated at 34,- 
250 units for July. This represents 
85.82 per cent. of June this year, 
while in 1930 July was slightly lower | 
in proportion, being 85.08 per cent. | 
of June. 
Total of all vehicles probably will 
run about 236,750 for July, or 2.11 | 
per cent. under the combined total 
for June. In 1930 registrations in 
July were only 95 99 per cont, of 


lly to June ratios. 

Truck sales for the year are esti- 
mated at 345,000 units, an increase 
of 9,000 units over the estimate made 
a month earlier. Passenger car to- 
tal estimate for 1931 is 2,086, 000. 


STEWART-WARNER HAS 
PROFIT IN 2D QUARTER 





New York, Aug. 18.—Stewart- | 
Warner Corporation has _ issued 
its complete report, including 


subsidiaries, for quarter ended June 
30, 1931, showing net profit of $110,- 
937, after taxes, depreciation, etc., 
the same as reported in the pre- 
liminary statement, equivalnt to 8 
cents a share (par $10) on 1,295,- 
882 shares of capital stock. This 
compares with net loss of $331,756 in 
preceding quarter, and net profit of 
$872,852, or 67 cents a share on 1,- 
299,390 shares, in second quarter of 
1930. 

For six months ended June 30, 
1931, net loss was $220,819 after de- 












preciation, etc., comparing with net 
profit of $1,528,863, or $1.17 a share 
on 1,299,390 shares of stock in first 
half of previous year. 


SEES HIGHWAYS 
TOO SMALL FOR 


SUPER-FAST CARS 


New York, Aug. 18.—Today’s high- 


ways are totally inadequate for to- | 


July estimate is slightly | 
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Sales in First Half of fae 
In 6 Key Cities Hold Up Well 


EW YORK, Aug. 18. ~ihanailabiies Daily News has 
begun receiving reports on sales during the first half 





s. A. E. PLANS SESSIONS 
AT METAL EXPOSITION, 
BOSTON, SEPT. 21 WEEK 


Boston, Mass., Aug. 18.—The So- 
ciety of Automotive Engineers has 
arranged to meet here the week of 
September 21 as part of the National 
| Metal Congress and Exposition. H. 
S. Burnett, manager of standards of 


the S. A. E., has arranged a session 
dealing with problems of the auto- 
mobile industry from the stand- 
points of metallurgy, production and 
;cost. This session will be held 
Wednesday morning, September 23, 
| at the Hotel Statler. 

Members of the S. A. E. will also 
attend the sheet steel and stainless 
alloys sessions of the American So- 
| clety for Steel Treating on Tuesday 
and Friday mornings respectively. 

In New York on August 4 officials 





morrow’s automobiles, and agitation | of the A. 8. S. T., A. I. M. E,, A. S. 


on the part of road builders and city | 

“secure” wide highways 
with lanes for various types of traf- 
fic deserve the support of all for- 
ward-looking motorists, according to 


M, E,, A. W..S, .and,S. A. E. met 
Mo: make final plans for the congress. 
| It was decided that all technical 
| Sessions will be held at the Hotel 
| Statler except those of the welding 


J. Ledwinka, chief engineer of Budd. | society which will be at the Copley 
Body and an authority on motorcar! Pjgza. Registration for the A. 8S. S. 


design. 


“nat we think of as high speed | 


today will be considered slew to- 
morrow,” Mr. Ledwinka said. “Cars 
in the experimental stage now will 
be on the roads before we know it. 
Such speeds as 80 miles per hour 
will be commonplace cn the open} 
highways when the fully stream- 
lined car makes its. 
However, unless our new roads are 
super-highways these high speeds 
will not be practical. 


“Motor car designers and manu-| 


facturers today have worked out 
plans for the car of the future. 

promises to differ radically from 
the car of today. 
lining methods will heighten its 
speed, halve its gas consumption 
and improve its appearance. These 


cars will have all-steel bodies, low | 
centers of gravity and will be much | 


lighter, easier to handle and, gen-| 
erally, much safer. 
“The automobile _industry could 


(Continued on Page 2) 





Late News Flashes 


Berlin, Aug. 18.—The Opel Automobile Works (con- 


trolled by General Motors), reports for the year 1930 a gross 
profit of 12,50%,000 marks, compared with 13,200,000 marks 
in 1929. Net loss after expenses, depreciation and taxes: 


for 1930 was 13,900,000 marks, against a net loss of 2,400,- | Sparks from Detroit 


000 marks in 1929. 


Pa 


Tulsa, Okla., Aug. 18.—Daily average production of © 
crude oil in the United States during the week ended Calendar of coming events.. 
August 15 totaled 2,489,640 barrels, a decrease of 62,167 | Differential discussions 


a 


x 


barrels, according to the Oil and Gas Journal. 


* 


* 


* 


appearance, | 


Efficient stream- | 


T. will be at the Commonwealth 
Pier, where the exposition will be 
| held; the’ A. W. S. will register at 
| the Copley Plaza and members of 
all other societies will register at 
the Statler. 


FORD OF BELGIUM SALES 
SHOW INCREASE OF 27% 


Paris, Aug. 18.—Sales of Ford of 
Belgium for the first seven months 
| of 1931 were 27 per cent. above the 
| similar period of 1930. July sales 
| were greater than June, with im- 
provement continuing in August. 


Berlin, Aug. 18.—German Ford has 


closed for an indefinite period its | 


factory in Cologne, which was 
opened in May, and has dismissed 
most of the workmen. This action 
was taken owing to unsatisfacory 
sales. 


_GRAHAM-PAIGE RESUMES 
AFTER VACATION PERIOD 


Detroit, Aug. 18.—Graham-Paige 
Motors Corporation has resumed 
| operations following a two-weeks 
vacation period. Operations will be 
on the same basis as before the va- 
cation period when the plant was 
working four days a week, 


| TODAY 
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London, Aug. 18.—The spot rubber market in this city | Cumulative July new commercial 
continued its sharp decline, spot reaching a new low on! 
opening quotations of 2 5-16d. a -16d. a pound. 


car registrations Page 5 
Passenger car equipment and ac- 
cessories Page 6 
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of August from various key cities. 


These figures disclose a 


ae 


number of interesting developments, with 1931 generally 
holding its own with the record established during the same 
period in 1930. To some cases the first half of August this 
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year actually exceeded the sales volume of the same time 


AUTOMOTIVE PLANTS 
NOT HAMPERED BY 
TOLEDO CLOSINGS, 


Toledo, O., Aug, 18.—L. A. Miller, | 
president of Willys-Overland today 
made a statement regarding the 
connection of his grganization with 
the four banks which failed day be- 
fore yesterday in this city. Mr, Miller 
said that while his company had 
small deposits in some of the banks 
which closed their doors, suspension 
of operations by these institutions 
would’ not ‘cause Willys-Overland 
financial embarrassment in any way 
and that operations at the plant 
would not be interrupted in the 
slightest. At the present time Willys- 
Overland is working 7,000 men three 
or more days a week, 

Mr. Miller stated that Willys- 
Overland had banking connections 
in other parts of the country. He 
further expressed confidence that 
the bank situation in Toledo would 
be righted within a short time. 

Cc. O. Miniger, president of 
| Electric Auto-Lite also made a 
statement to the effect that that 
company’s cash now totals $2,200,000 
compared with about $1,000,000 on 
December 31, 1930, and that only a 
small part of this money was in 
Toledo banks. 

Mr. Miniger’s statement in brief 
was as follows: “We are confident 
of the Toledo situation and feel | 
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last year. 

From the Cleveland Automobile 
Manufacturers and Dealers’ Asso- 
ciation comes the report on sales in 
the Ohio city for the first half of 
August, 1931, showing 840 new vehi- 
cle units and 3,115 used cars and 
trucks. No figures are available for 
the first half of August, 1930, but 


the whole month showed a total sale 
of 2,594 new cars and trucks and 
10,330 used units. 

On the other hand the St. Paul 
Automobile Dealers’ Association 
gives a most encouraging report. 
During the first half of August this 
year 318 passenger cars were sold 
there and 47 trucks. This compares 
with 290 passenger cars and 36 
trucks during the first fifteen days 
of August, 1930. During the first 
half of July this year the sales to- 
tals were 615 passenger cars and 
74 trucks. 

The Automotive Daily News cor- 
respondent in Louisville, Ky., wires 
us as follows: “The gain in new car 
sales started in Louisville in July, 
when the first gain in two years was 
shown, has been continued through 
the first half of August. Figures for 
the first fifteen days of the month 
as compiled by J. Garland Lea, sec- 
retary of the Louisville Automobile 
Dealers’ Association, show sales of 
208 cars as against 138 for the same 
period of last year. Up to August 1, 
1931, local sales were 15 per cent. 
behind those of last year, but had 
made up some of the loss of the 
early part of the year when sales 


(Continued on Page zm) 





A. E.R. A. Plans Elaborate 


Program for 50th Meeting 


NEW YORK, Aug. 18.—A summary 

of the program for the fiftieth 
annual convention of the American | 
Electric Railway Association, to be 
held at Atlantic City, N. J., Sep- | 
tember 26 to October 2, is announced 
by that association today. This 
year’s convention will mark the re- 
turn of the exhibit feature which 
was omitted from the meeting held 
last year on the Pacific Coast. 

A record attendance is anticipated | 
in view of the fact that this meet- 
ing will celebrate the half century | 
on in the history of the associa- 


tion. 
Highlights of the joint American | 
session, aS announced by the com- 
mittee today, are as follows: 
JOINT SESSIONS—Every meeting 
|of the American Association will be 
a joint session of the American, 
| Transportation and Traffic, Engi- | 
neering, Accountants’ and Claims 
Associations groups. This will mean 
| a wider range of discussion, larger | 
| attendance and much more general | 
interest. | 
| HANNA— 
and Readjustment” 





“Fifty Years of Service | 
by J. H. Hanna, 


president of the A. E, R. A. An op- 
erator of extended and varied ex- 
perience, head of one of the national 
capital’s large ansportation sys-< 
tems, a ‘keen s®@dent of his indus- 
try’s problems and an. interesting 
talker, Mr. Hanna will present a 
fitting opening for the golden anni- 
versary meeting. 
DAY—“Accessibility a Major Fac- 
tor in Urban Property Value” by 
Joseph P, Day, of New York. A 
world famous real estate appraiser 


and salesman, who has been inti- 


‘mately associated with countless 


local transportation situations, Mr, 
Day thoroughly understands the 
need for and value of urban transit. 
Additionally, he is one of the most 


| fascinating speakers in the United 


States. 
THORPE — “Keeping Open the 
.rteries of Trade and Commerce” by 
Merle Thorpe, editor, the Nation's 
Business, Washington, D-. C. Mr. 
Thorpe is an internationally known 
editor, radio speaker and business 


(Continued on Page 2) 


How This Dealer Boosts Service Operations 540% 


SEE PAGE 3 











A. E. R. A. PLANS 
GIANT PROGRAM 
FOR 50TH MEETING 


(Continued from Page 1) 


authority. His keen interest 
local transportation problems caused 
him, within the last year, to accept 
a directorship on the board of a 
Washington electric railway com- 
pany, so he is especially fitted by | 
practical experience to point the 
place of present-day transit in| 
world business affairs. And how 
entertainingly he can talk. 

BUSCH — “Public Transportation 
a Joint Responsibility of Community 
and Company,” by Francis X. Busch, 
former corporation counsel of Chi- 
cgo. As a leader in Chicago’s civic 
affairs, Mr. Busch is familiar with 
the excellent transportation plan} 


in 


| 





The association has had an active 


|} are broad. 
past and future activities. 


Advisory Council Meeting 


A nationall known speaker, yet to | 
be chosen from half a dozen who | Bear Manufacturing Company has | 


| have been nominated, will make the 
principal address at the Advisory 
Council evening meeting on Sep- 
tember 29. Awarding of the Coffin 
|prize and other features will make 
entertaining 


an interesting and 


gathering. 


LUNCHEON CONFERENCES 
total of thirteen luncheon confer- 
ences will be held. Subjects to be 
discusser include meeting problems 
caused by the business situation, 
co-ordination, service improvements 
and fare experiments, traffic regu- 
lation and advertising. Discussioners 
will be assigned subjects to get the 
talking started, but all who attend 
will have an opportunity to speak. 


NATIONAL ASSOCIATION OF 
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aging Director,” by Charles Gordon. 


year and its plans for coming years | 
Mr. Gordon will discuss | 


Aj 





BEAR MFG. CO. WINS | 
DECISION IN SUIT 


OVER PATENT RIGHTS; 


Rock Island, Ill, Aug. 18.—The | 








SPARKS from JJETROIT 


Would Reverse Order 











| just received a favorable decision in 
{the District Court of the United 


+ * a 
| States in an equity suit involving | 
| the Bear wheel aligner, according to Meet Bill Gaitree 
company Officials. * e 
* 


In 1924 Anton I. Sandbo prowahs | 
suit in equity in the District Court 
of the United States for the South- | 
ern District of Illinois against the | 
Bear Manufacturing Company for | 
an accounting and injunction. Claim ! 
was made that there was a royalty 
contract with the Bear Manufactur- | 
ing Company for the manufacture of , 
wheel aligners and that the com-'! 
plainant, Anton I. Sandbo, owned | 
the patent therefor. The Bear 
Manufacturing Company denied that 


Betting Hats 


James Schermerhorn—Guest 


Conductor 


OU might wonder how a salesman can write the kind of 
a column Jimmy Schermerhorn has contributed. Jimmy, 





which has been worked out there MOTOR BUS OPERATORS—This 
and is well qualified to discuss this | organization will hold its annual 
important subject. ; convention on September 28-29 in 
, toati conjunction with the A. E. R. A. 

CONWAY — “Organization and_/| 
Purposes of the Electric Railway | gathering. Its 500 members are in- 


; ; : »| Vited to attend all A. E. R. A. 
Presidents’ Conference Committee,” | cae 


by Dr. Thomas Conway, Jr., chair- | 
man of the committee. A clear and | 
effective speaker, Dr. Conway will 
tell the industry just what the con- | 
ference committee is doing and 
plans to do. 

EXHIBIT—Special display illus- | 
trating vehicles used in a modern 
system of coordinated transport. | 
This exhibit has been brought to- 


SEES HIGHWAYS | 
TOO SMALL FOR 
SUPER-FAST CARS 


| 
| 


(Continued from Page 1) 


there was any such royalty contract 
and claimed full right in the pat- 
ent and the right to manufacture 
thereunder. 

There were numerous hearings | 
hereon from time to time and Judge | 
FitzHenry of such court has just} 
rendered a decision denying Sand- | 
bo’s contentions; particularly de- 
feating his contention that there | 
was a royalty contract. The de- 
cision further found that Sandbo 
was guilty of unfair advertising in 
that he had been using the Bear 
aMnufacturing Company’s advertis- 





however, was born to the purple even though he is now on 
the staff of George Hunt, manufacturers’ agent in Detroit. 
Jimmy’s father was formerly publisher of the Detroit Times, 
and, before he cast his first vote, Jimmy was city editor of 
that publication. Now that he 4 

is in the trade, he keeps his 
hand in by editing the Super- 
charger, the bright and 
breezy. organ of the Detroit 
section of the Society of Auto- 
motive Engineers.—C. G. S. 





gether through the courtesy of the | 
Manufacturers’ Advisory Committee. 
It will consist of ten separate exhi- 
bition units comprising a high-speed | 


bring these new streamlined cars 


out in a few years if it were not 
for the fact that our present sys- 


ing matter and such _ decision | F 

against him enjoined him from fur- : 

ther continuing thereof. REAT ideas permeate 
JULY SETS NEW MARK and penetrate. I can’t 





car, large city street car, medium-/tem of highways is inadequate and 
sized city street car, two trolley/that the public is slow to accept 
buses, four gas buses, all of varying | radical design ghanges. As soon as | 

capacities, and a taxicab. The paint- | roads improve, however, and as soon THE HOLLAND TUNNEL 
ing will be uniform, and there will!as the public seriously indicates its | a 

be no advertising mark of any kind | interest in the streamlined car you! Jersey City, N. J., Aug. 18—A new 
on any vehicle except the manufact- | will see them on the roads in great high monthly mark was established 
urer’s standard identification plate. | numbers.” |in July in traffic through the Hol- 
The exhibit will be on the Board- | land Tunnel, when 1,187,997 vehicles 
walk throughout the week. used the twin tubes, according to an 


HIRSHFELD—“Progress Toward announcement by the Port of New 
| 


; : ” by C. F. York Authority. 
Improving the Street Car,” by The previous monthly record was 


FOR TRAFFIC THROUGH 





‘AUTOMOTIVE PLANTS 
NOT HAMPERED BY 





Hirshfeld, chief engineer, Electric | . 
: ° : ; ‘ tly as May of this 
Railway Presidents conference | CL ;made as recen 
is wi k the first | DO | year with a total of 1,160,220 vehi- 

ee Se eee TOLEDO | OSINGS cles, which eclipsed the high figure 


public report to the industry from | 
Mr. Hirshfeld. He and his staff | 
have been making an 


of 1,148,094 of August, 1930. Light 
truck traffic showed a new and 
especially pronounced upward swing | 
last month. 

The increase in all classes of tun- 
nel travel for July, 1931, over July, 
1930, was 85,391, or more than 7 per 
cent. and over July, 1929, more than 
12 per cent. It was further pointed | 
out that the new July record was 
approximately 30 per cent. higher 
than July, 1928. The tunnel was | 
placed at the service of the public 
in November, 1927. 

The traffic for the first seven 
months of this year was 400,000 
vehicles greater than the corres- 
ponding period of 1930. The morith 
of August promises to show a sizable 
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intensive | 
study of the situation and his pre-| that a reorganization will be af- 
liminary report will be full of in-| fecteq without delay. Since the fail- 
terest to every operator and manu~-' yre of the Security-Home Trust 
facturer. ,Company on June 17, there have | 

SPEED—“Electric Traction Speed/ heen heavy withdrawals. We could 
Awards.” This annual award has| have placed $10,000,000 in additional 
attracted great interest for many} funds in the banks just closed, but 
years and it is of especial interest| the withdrawals at the week end 
this year because of the universal | totaled $7,000,000 and it was decided 
cry for “more speed.” | that the interests of all depositors 

SAFETY —“Anthony N. Brady} would be best served by closing the 
Safety Award.” A new method of | institutions. These closed banks are 
classification has brought hundreds | Solvent and we feel certain that the 
of companies into competition for | Situation can be worked out.” 


this award in 1931. The winner, by eaeieeni 


virtue of national publicity, will at- RUSSEL V. CLINE JOINS 


| 





tract the attention not only of the | increase over August, 1930, with 
industry, but the public generally. | SWEENEY & JAMES CO. week-end traffic particularly 
ONG — “Economics of Electric | heavier. ; 


Cleveland, Aug. 18—Russel V.| The forty millionth car since 
|Cline has joined the Sweeney &j| the opening of the tunnel passed 
| James Company, Cleveland adver- | through early this month. 


| tising agency. For nearly twenty |NEBRASKA GAS TAX GAINS 
years Mr. Cline was a resident of 


$223,656 IN SEVEN MONTHS 
| Akron, O. More than seventeen of| Lincoln, Neb., Aug. 18.—Gasoline | 
| these years were spent in the adver-|tax receipts for the first seven 
'tising department of the Firestone | months of 1931 exceed those of the 
| Tire and Rubber Company. With|same period last year by $223,656, 
| this organization he served as both! an average monthly increase of 
|} assistant advertising manager and nearly $32,000 over 1930. The total | 
advertising manager. j}amount collected this year in Ne- 

With the Sweeney & James Com- | braska within the time mentioned 
pany he will serve a number of} was $5,105,781, compared with $4,- 
important clients. 882,125 a year ago. 


: 


Railway Operation,” by Joe R. Ong 
of Cincinnati, under the auspices 
of the committee on operating 
economics of the T. and T. Associa- 
tion. The importance of this sub- 
ject is readily recognized by the in- 
dustry and Mr. Ong’s discussion will 
be anticipated with great interest. 
WELSH — “Factors Involved in 
the Selection of Equipment,” by 
James W. Welsh of New York, un- 
der auspices of the committees on 
economics of rolling stock applica- 
tion of the Engineering Association 
A close student of this subject, both | 
during his connection with private | 
companies and the association, MT. | 
Welsh will cover this important 
topic fully and capably. 
McILRAITH—“Work of the Com- 
mittee on Street Traffic Economics,” 
by E. J. MclIlraith, of the Chicago | 
Surface Lines. A pioneer in making 
the most of existing street facilities, | 
Mr. Mcllraith will discuss this phase 
of his broad subject. His interna- 
tional reputation as a traffic expert 
forecasts the quality of this address. 
VICKERS—‘“Report for the Com- 
mittee on Fare Structures,” by Les- 
lie Vickers, economist, New York. 
As a member of the Fares Struc- 
tures Committee, which has been 
very active during the last year, Mr. 
Vickers has come into posession of 
much information which fits him 
particularly to discuss “Determining 
the Relation Between Patronage 
and Price.” 
GORDON—“Report of the Man- 











1x Cities Report Sales 
In August Holding Firm 
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the month, showed 213 passenger 
|cars, 29 trucks and 340 used units. 

On the Pacific Coast, sales for the 
first eleven days of August ran con- 
siderably behind the same period in | 
1930. During these eleven days motor 
vehicle sales in Los Angeles totaled 
783 units, against 926 in the same 
period of 1930. 

In San Francisco, during the first 


were running more than 30 per 
cent. behind those of 1930.” 

From San Antonio, Tex., the} 
sales report for the first half of 
August is behind the level of last 
year, but the showing is not bad. 
August sales up to the fifteenth of 
the month this year were 204 pas- 
senger cars, 26 trucks and 457 used 
units. The same part of August, 
1930, showed 284 passenger cars, 29 | 
trucks and 543 used cars and trucks. 


409, against 544 for the first twelve 


| 


July this year, for the first half of | days in August, 1930, 


‘a hat. 
twelve days of 1931, the total sales; Having need for only one of them, the vice-president of the 
of passenger cars and trucks were | Chrysler 





give Chris credit for original- 
ity in this proxy business. 
Seems to me that, in so far as 
Detroit columns are _ con- 
cerned, either Bingay on the 
Free Press or Lee Smits of 
the Times started it all. Had 
Chris desired to do the un- 
usual—the man biting the 
dog idea that makes a story— 
he should have let his proxies 
take his vacation for him. 


So we duplicate that condition which existed in the west- 
ern circuit ball park in the last of the ninth. Score tied, bases 
filled, two out and a megaphone-equipped announcer pro- 
claimed: “Cohen batting for Sullivan—Cohen batting for 
Sullivan.” Whereupon a !eather-lunged fan from the 
bleachers boomed out: “Moriarity leavin’ your ball park!” 

OK * *” 
HEN you journey to South Bend next time, step into 
the engineering lobby of Studebaker and, passing your 
gaze beyond a husky pipe, let it rest upon a personage. The 





12 # 
JAMES SCHERMERHORN 


'name, Bill Gaitree. He disposes of the appointment requests 


of those who seek out the Vances, the Longbrakes, the Peter- 
sons, the Rooses and Jameses of that establishment. 
Times was, however, when this same Bill Gaitree, as con- 


fidential secretary to Governor, and later, President McKin- 


ley, got our rural free delivery system under way. It all began 


| with a congressional appropriation of $10,000 for post office 


experimental purposes, Bill discovered that the terminology 
“experimental purposes” meant anything from a sack of 
cement to a nice salary with traveling expenses. What more 
would an Ohio politician of the good old days need but such 
an invitation? 

That was the beginning. The rest of it is a long story. 
Bill will tell it to you, because he’s rightfully proud of it. 
There were difficulties a-plenty. Automobiles were still a 


| poet’s dream, and small town merchants felt they would be 


losing most of their business if farmers didn’t have to come 
to town for their mail. Bill was ushered out of many such 
villages by vehement departation committees. 

However, time, effort and money put the thing across. 
Then the automobile came along and saved the village mer- 
chant. Bill knows his part was a big one in establishing the 
rural free delivery program—which has grown from that 
$10,000 appropriation to an appropriation in the hundreds 
of millions. Of course, the importance of that development 
in getting the farmers to vote right might have had some- 
thing to do with President McKinley and Senator Mark 
Hanna backing the thing up. 

* * ok 
HILE, carelessly, we’ve touched upon politics for a 
moment, perhaps it would be time to mention the hold 
Chrysler’s K. T. Keller has upon Detroit’s mayor, Frank 
Murphy. It has to do with a hat. 

K. T., being an ardent enthusiast of Murphy in the tri- 
angular contest of 1930, made two separate and distinct bets 
with unnamed backers of other candidates. Each bet was for 
Needless to say, K. T. won a brace of fine fedaras. 


Corporation invited the mayor-elect to his office, 


(Continued on Page 5) 








This Dealer Bui Ids Business on . Lubrication 


Milam Chevrolet ( Co. of San 
Antonio, Tex., Traces | 
Gain of 50 Per Cent. in| 
Service Work to This 


Source Alone. 


N increase in business amount- 
ing to more than 50 per cent., 
and a system that brings in auto- | 
mobile owners at the time when 
lubrication is essential, are two 1931) 
records established in the service | 
department of the Milam Chevrolet | 
Company of San Antonio, Tex. W. | 
B. McMillan, superintendent of serv- 
ice for this firm, tells how this has | 
been accomplished. 
“Approximately two years ago we | 
began a campaign to increase busi- 
ness in our service department,” Mr. 
McMillan explained. “In doing this, 
we felt that the proper approach to 
develop more business was through 
the lubrication service which we of- | 


fered. If we could induce motor car 
owners to bring their cars in for 
lubrication and change of oil, we 
had an opportunity for selling them 
on our repair service. 

“We established a hydraulic lift- | 
ing jack on the first floor of the| 
building where it could be easily 
Seen by every person entering the} 
Service department. It was also 
easily visible from the street, since | 
the service entrance is on the street 
and the lift only a short distance 
from the entrance. This served as 
a sales display as well as a service 
improvement, for persons visiting 
the department, or passing on the 
street, always saw a car being lubri- 
cated and reminded them of lubri- 
cation. 

“In order to build business and 
sustain this business, we have found 
that it is necessary to send out let- | 





ters informing the car owner that | 
. it is time to have his car lubricated, | justing, chassis needs tightening up, 


oil changed, or other service ren- 
dered. Stickers, tags and other re- 
minders that are frequently used by 
service departments and garages 
are, we have found, ineffective. The 
car owner becomes accustomed to 
seeing them after a few days, and 
they mean no more as a reminder 
to change his oil or have the car 
lubricated than the speedometer, 
choke button or other equipment 
on the dasi1 There must be some- 
thing which will call his special at- 
tention to ihe need for lubrication 
at the time it is needed to get re- 
sults. 

“This is shown through an inci- 
dent that occurred the other morn- 
ing. I had been driving my car for 
some time without giving any at- 
tention to the mileage or need for 
lubrication. Then, one morning, one 
of our men called my attention to 
the fact that I had driven it 1,300 
miles since it was last gone over. If 
I would overlook such a point, being 
connected with this work every day, 
it is easy to see that a man who has 
hundreds of other matters on his 
mind, entirely foreign to lubrication, 
could easily forget all about it until 
some mechanical trouble arose, ot 
unless he was reminded by some 
outside agent. 

“This is our reason for sending | 
out letters. These letters are sent | 
out every ten days. We go over our 
list of customers and prospects and 


select those whose cars should be | 


lubricated at this time. They are 
sent letters reminding them that 
they had their car lubricated by us 
a short time ago, and that it is now 
time to bring it in for inspection 
and possible lubrication. Three 
hundred of these letters are sent out 
at a time, and it is really remark- 
able how close we keep to the 750- 
mile figure which is set for new 
lubrication and change of oil. 

“We use one man and a helper on 
the lubrication and change of oil | 
work. These men not only are good 
workmen for this kind of work, but 
we have made salesmen of them. 
Every car that comes into our shop 
is noted for broken glass, burned 
out globes and other parts or acces- 
sories which should be replaced. A 
list of these is made up and we go 
after the customer to sell him these 
parts. Ten out of twelve will in- 
crease their orders, and, through 
this practice, the lubrication work, 
which costs $1.00, has increased our | 
business until now the average or-' 
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DEPLETED! 


Our Used Car Stock is Down to 9 Cars. 
Because the Public is Quick to Recognize Value 


WE MUST HAVE 30 
USED CARS AT ONCE 


Cortalaly It yon are tentemplating the purchase of » new 

wrbey to us. Wa need 
aed how enay it 
os or Graham 





Why? 










USED CAR business at the show rooms of the Mori-Holland Motor 
Company, Hudson-Essex and Graham dealer, in Camden, N. J., has 
been so good that the stock has been depleted. The concern took 
immediate advantage of this, as shown in the above reproduction of 


der is better than $3, and, for the 
year, the average is above $6. This 
is the average for all jobs going 
through the service department for 
the year. 

“We have found that when the 
car is on the jack it is a convenient 
time to show the owner what re- 
pairs are necessary. If the brake 
linings are worn, bands need ad- 


or other work is required, this is an 
ideal time to point out all of these 
defects. In the majority of cases 
the order will be given to have this 
work done, and the amount is in- 
creased. 

“By making salesmen of our me- 
chanics, we have materially in- 
creased our business. The customer 
will listen more to the mechanic 
than the service manager or a sales- 
man. He believes that one of the 
latter is trying to sell him some- 
thing, but, if the mechanic shows 
him what is wrong, the mechanic 
can put up a better sales talk, since 
he will be talking on facts, and thus 
win his confidence and the order. 

“We have made a consistent drive 
to bring Chevrolet business into a 
Chevrolet shop, since we firmly be- 
lieve that no one can do as good a 
job as the man who has been Chev- 
rolet trained, is equipped with 
Chevrolet tools and works all the 
time on Chevrolet cars. We offer 
better service, and, because of these 
points, feel that that is what we 


' can give. 


“A courtesy check is used on cars, 
which helps increase business. This 
is a green tag on which are listed 
the following major assemblies in 
a car: Motor, transmission, rear 
axle, wheel bearings, wheel align- 
ment, brakes, lights, horn, tires, oil 
in motor, oil in transmission, oil in 
rear axle, battery, radiator, gaso- 
line. 

“To the right of these we have 
space to show what was found. If 
the oil on any of the three-men- 
tioned parts needs changing, this is 
noted. If the gasoline is low, the 
reading is shown. If the wheel 
bearings are worn, or the wheels 
need alignment, all information is 
given. 

“This check is hung on the steer- 
ing wheel of the car, and the owner 
is shown just what needs to be done. 
When he takes his car out, a man 
explains the troubles he has lo- 
cated, tells what should be done 
and what it will cost. This invari- 
ably results in an order to go ahead 
and do it. 

“When the work has been fin- 
ished, a second tag is hung on the 
choke button on which the custo- 
mer’s name is written, and an ex- 
pression of thanks given for the 
privilege of doing the work. It is 
signed by the service manager. 


its newspaper advertisements. 


' dealers 
pointed head of the community fund | 


Results were gratifying 





the most effective for bringing in 


the business. If a man gets one of | 
these service letters in the mail, he 
is immediately reminded that his 
car should be lubricated, the oil 
changed, or other work done. He 


puts that on his daily schedule, to- | 


gether with other things to be ac- 


‘complished, and will either bring it | 


in or have us pick it up. 

“Letters that fail to get results 
are followed up by personal phone 
calls. We found that number of | 
those who received the letters fully 
intended to bring their cars in, but, 


due to other business, neglected to | 


do so. A phone call, reminding 
them that 
greasing and lubrication, a sugges- 
tion that we have one of our me- 
chanics pick the car up and return 
it when the work was accomplished. 
always results in an order to do so. 


“We are working ten men in the} 


shop, all of whom are on a salary 
basis. This plan, we have found, 
is the best for repair work, since the 
his work to earn a fair wage. If he 
knows he is going to make 
money, he will put his best efforts 
into the job, take his time and turn 


out a good piece of work. A good) 
job is a better salesman than any 
other form of advertising. A word 


of appreciation, and established ac- 


quaintanceship, and a cordial] greet- | 
ing for every customer or prospect | 
is the best business builder than | 
Back these up } 


any firm may have. 


with good service, and sufficient 


advertising to bring in those who} 
are a bit neglectful, and the business 


will increase every month.” 


SEATTLE FORD DEALER» 
HEADS COMMUNITY FUND 
Seattle, Wash., Aug. 18.—William 
O. McKay, one of the pioneer Ford 
in Seattle, has been ap- 


drive, September 22 to October 7. 
Mr, McKay was chairfhan of the 
Committee of 56 and is vice-presi- 
dent of the Seattle Chamber of 
Commerce. He is active in all civic 
work. 
NEW AUBURN DEALER 

Hackensack, N. J. Aug. 18.— 
Joseph Brauer of Jersey City has 
taken over the Auburn-Cord dealer- 
ship in Hackensack. Brauer recent- 
ly succeeded the Werner Auto Sales 
and is doing business as the Brauer 
Motors, Inc. 


NEW (CHEVROLET DEALER 

Bartow, Fla., Aug. 18.—Economy 
Chevrolet Company has been in- 
corporated here, with a capital stock 
of fifty no par value shares. The 
board of directors is composed of 
Warren S. Hosmer, R. M. Hosmer 


“The letters we have found to be! and P. Winter. 


it was time for new) 


more | 





Meet the Sales Chiefs 





A NATIVE son of New York city, R. 
in time to get in on the Philippine 
Insurrection as a member of one of 
Uncle Sam’s crack cavalry regi- 
ments. He fought against the bolo- 
men of Mindanao and chased Fili- 
pino insurgents through the rice 
fields and over the mountains of 
Luzon. He helped capture that color- 
ful rebel general, Emillo Aguinaldo; 
and at Manila was a member of the 
cavalry squadron Capt. John J. Per- 


shing maneuvered as a part of his| 
examination for promotion to the | 


grade of major—the examination 
which Capt. Pershing passed with 
such high honors that he was im- 
mediately jumped to the rank of 
brigadier general. 
Mulch entered the 
business in 1907 as a retail salesman 


in Oklahoma City. A year later he} 


was made secretary of the Okla-| 
homa Motor Car Company,, then | 
handling the Overland. 

In 1909 he went to Dallas, Tex., 
and became assistant sales man- 
ager 


in four states. 
Two years later he was appointed 
factory 


| to the New York territory. 
In 1915 he joined the Chevrolet | 
| Motor Company as factory repre- | 


covered the state of New York in 
charge of Chevrolet wholesale oper- 
ations. 
ant sales manager of the Atlantic 
region with headquarters in New 
York city. He continued to serve | 
Chevrolet in New york until the fall | 
of 1917, when he was appointed | 
sales manager of the Chevrolet Mo- 
| tor Company of Canada, Ltd. 

| After spending almost four years} 
as Canadian Chevrolet sales man- 
ager, Mulch was transferred to 
California, where he was placed in 
charge of sale 
Chevrolet plant. 
period of his career that he became 
actively associated with Norman de 
| Vaux, 





Pacific Coast Chevrolet factory, lo- 
cated in Oakland, Cal. 

When De Vaux left General Mo- 
tors, Mulch followed him, to become | 
| Star organization, which was head- 
ed by De Vaux. 
| In 1924, Mulch was named vice- 


pe MN 





THAT 


H. Mulch finished high school | 





automobile | 


! 
| 
of the Overland Auto Sales | 


Company, distributing the Overland | 


representative of the Reo, 
Motor Car Company and assigned | 


sentative, and for more than a year | 
In 1916 he was made assist- 


s at the Pacific Coast | 
It was at this] 


who was at that time presi- | 
|} dent and general manager of the} 
| their retail salesmen, 


; E ; | sales manager of the Pacific Coast | 
mechanic does not have to juggle | 


president and general manager of 
Durant Motor Company of Canada. 
He spent two years in charge of 
operations at the Leaside, Ontario, 
plant, making an excellent record. 
In 1926 Mulch went to Flint, 
where he handled the details of the 
liquidation and the sale of the Flint 
plant to General Motors. Returning 
to Canada, he engaged in special 
sales work for Chrysler, return- 
ing to join Norman de Vaux at the 
time plans for the formation of De 
Vaux-Hall Motors were announced. 
As general sales manager of De 
Vaux-Hall Motors, Mulch probably 


——____——— TT 





has done the best work of his ca- 
reer. He has developed a strong 
dealer organization within the brief 
period of a few months, and the 
{De Vaux product has made rapid 
sales progress from the day the first 
car rolled off the production line. 


Bob, as he is known to his associ- 
ates, has no hobbies. He has played 
| golf, but he says it’s a waste of time. 
He keeps in excellent physical con- 
dition by regular exercise, based on 
the “setting-up” exercises he learned 
in the army. He is a tireless work- 
er; and is never happier than when 
he is out among his dealers and 
helping them 


close sales. Mulch is not “hard 
| boiled,” but demands quick action. 
He hates to make speeches, and 


says too many sales managers waste 
their time displaying  oratorical 
| ability when they should be out 
1 wre orki ing. 


SPECIAL 2 


FRANCHISE 


MEETS TODAY’S 


NEED 





oR 


NEW 


SPEED 
LOE OD 


‘625 


Four-cylinder $625, Six-cylinder $725 
Chassis f. o. b. Lansing, Michigan 
Dual Wheels $25 Extra 





Already 278 dealers have signed 
Reo’s Special Truck Franchise 
(with regular dealer dis- 
counts). And in addition more 
than 700 inquiries from others 
have been received! Simple 
good business tells you to get 
the facts about a proposition 
that is being so enthusiasti- 
cally endorsed. Mail the cou- 
pon for details regarding your 
own territorye 


REO MOTOR CAR COMPANY 
LANSING—TORONTO 





REO MOTOR CAR CO., Lansing, Mich. 


Please send me at once—either by letter 
or through your representative—details of 
the Reo Special Truck Franchise. ADN819 


Name 


Address sa 


City State 
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well as other weekly and monthly 
trade journals, also with proceed- 
ings of the S. A. E. The situation 
with reference to ratings of heavy 
duty trucks bears out the claims we 
have been making in our advertis- 
ing and selling efforts for the past 


Surpluses and Liquidation 


OR many months talk in business circles has revolved | three years; that there is no such 
arc _— ce sau ion. That surpluses in| thing as a truck rating formula, 
around surpluses and liquidation rp cer eae Onees Ge, Ge a 

most products needed by human beings have existed since 


ther and say that the industry has 
some time in 1929 is self-evident. Liquidation will take place|no need of a standard 
formula for a 


. completed motor 
when these surpluses have been absorbed and our mills and | truck. 
factories are called upon to supply more of these same prod- 


ucts to meet an actual demand. Many observers from time they Wess eperaied were veaile Gt- 
to time have believed that this general liquidation had been | ferent trom now, and there prob- 
completed and that demand was about to be made on our | ably was good reason at that time 
industries for new production. But always the event has/| for tonnage rating, but the situa- 
proved the falsity of these hopes. — poll ge As ~~ and tucks 
at - ‘ ‘ ° | s y different 

As a matter of fact liquidation is not going to come in @ | eongitions that the time has come 
serried rank. We shall have complete liquidation in some! when the only way to get a truck 


industries, while others still are stocked with surpluses. As 2 —— = = job ” to mae 
s 7 OU ; ; : 1 or e jon. or instance, as 
a matter of plain fact, we believe that liquidation already a im me efiles ond Weten ths 


has taken place in some industries. The shoe factories) trucks passing in the street, I see 
throughout the country are working practically full time. | one with a gasoline tank of 1,000 
Some cotton goods manufactories are feeling a definitely | gallons capacity used by an oil 
increased demand. The tire factories are doing better than | company for filling station deliver- 
they have in a long time. If our guess is true, other indus- 
tries will begin to feel the effect of removal of surpluses from | a concrete mixer; the next is pull- 


their markets and demand will start their output on the! ing a semi-trailer with a general 
merchandise body, and the next has 


upward curve. 
oie as 3 . sc¢,,@ pole trailer with forty-foot 
Many suggestions have been: made by noted economists | jengths of steel pipe, and 60 &@ 


for hastening this process of liquidation of surpluses. Some down the line. You can stand on 


attack one end of the problem, others approach it from the | any corner of any town and watch 
reverse angle. | the heavy duty trucks pass, and it 


. i : e we See | Will be an unusual circumstance if 
Dr. Schacht, former head of the German Reichsbank, | ;,°, day’s time you will see any two 


believes that an international consortorium of bankers and | that are even similar. 

industrial leaders to arrange long-term credits for financially | There is a reason behind all of 
embarrassed nations will stimulate international buying and ‘is demand for standardization. ‘The 
relieve the world-wide business famine. It is natural enough | Which sell having large production 
that Dr. Schacht should take exactly this view of the matter, | dealers and branch offices are forced 


belonging to the most financially embarrassed nation of by the nature of their business to 
the moment. manufacture trucks of prede- 


ia Mil te re re : | termined specifications months in 
John Maynard Keynes, the British economist, holds that | sayance of sale. at wait ean 


we can stimulate buying power by deliberately promoting | learning that there is no occasion 
domestic business through increased construction programs | for buying a standardized truck and 
and aggressively easing banking accommodations. |designing his business to fit the 
In the current issue of the Magazine of Wall Street ON by a we the common-sense thing 

: . . o do is to take his hauling problem 
writer urges aggressive methods of helping those who have | to a manufacturer and have a ma- 
been without buying power to get back into the market. |chine built tc fit his job. More and 
“It is,” says this writer, “not only humane, but good common |™ore are buyers coming to, write | 
sense as well, to supply such people with the commodities | * °W" Specifications and the | 


rating | 


When the motor truck industry | 97 different dimensions for the dis- 
was new, conditions under which | tance from the cab to center of rear 


ies. The next has a 1,000 cubic feet | dimensions, the buying public could 
furniture van body; the next has /|be forced to accept such trucks. 


'sion that is right and no other is, 





that they need, on a long-term credit basis, because by doing 
so we increase the value of the goods of the remaining normal | COMING EVENTS 
supply to a point where it more than equals the amount sold bt 
in this way. Instead of adding to our already embarrassing carseNeEs 
meeting in 
conjunction 
terms? 
and truck show. 
National Pe- 
f ' ing, Hote] Traymore. 
them and otherwise would not be able to buy them; and it 
| 21-25—Boston, Mass. American Welding 


| 
aoe 5 . l- 3—Cleveland, O. Hote] Statler, Society | 
position in foreign loans, why not stop these money loans and | otive Bagi b | 
Nationa) Air 

Taces. 
“The great advantage of this plan is that we shall be | 16-17—Atlantic City, N. J. 
20-26—Springfield, Mass. 
will, therefore, not hurt or kill our existing markets.” Sete, eine Sete meee 


of Automotive Engineers, twentiet 
ue annual 
sell some of our oversupply of commodities on very easy | with 
| 8-17—Utrecht, Holland. Utrecht Fair, bus 
selling goods to those people who have not been able to buy | froleum, Ageciation. annual mest- 
Exposition. 


Eastern States 


Stimulants are sometimes valuable, but the usual cause | cieties ‘will participate: American 
> ° ° * Society for Steel Treating, American 
of cure is the excellent constitution of the patient. The law Welding Society, Iron and Stee! 


Division, A. S. M. E.; Machine Shop 
Practice Division, A. S. M. E.; Iron 
and Steel Division, A. I. M. E.; In- 
stitute of Metals, A. I. M. E. | 
28-29—Atlantic City, N. 3. National Asso- 
ciation of Mocor 


of supply and demand rules depressions exactly as it does 
periods of prosperity. Absorption of surpluses will start! 
demands from retailers for replacement stocks and the fac-| 
tories will begin to get busy again, We may hasten absorp-| npr 
tion of surpluses by various means, but we certainly cannot | *6-Oct. 2—Atlantic tity, N. J. American 
create this condition by anything the government or indus- nua) meeting. 
try can do. 1-11—Paris, eal Ulornasionel Auto- 
We repeat that we believe that in certain industries| 2. $—Houston, Tex. American Institute 
surpluses have been absorbed, liquidation has been completed | Sineers. petnileum division meet: 
and the manufactories supplying these particular products | on 
are on the upgrade. If this estimate of the situation is true, | : 
other industries will gradually join these in lifting produc- | 
tion to meet an actual demand. The automotive industry | 


should be among those first to feel this pressure of demand. ! 


Bus Operators, 
meeting. Hotel Am- 





Nationa) Safety Coun- 


cil, 
14-16—Pittsburgh, Ei. Society of Indus- 
trial Engineers, convention. 
15-24—London, England. Internationa) 
Motor Exhitition, Olympia Hall. 
22-28—Prague, Czecho-Slovakia. Interna- 
tional Antomcbile Exposition, 


Eee 
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Differential Discussions 


Deplores Standardized 
350 Hudson St., New York, N. ¥. Telephone CA nal 6-1000 Truek Ratings as 
Impractical 


I thank {more pronounced does this tendency 
you for your letter of August 7, become, the more difficult is it going | 
which was in reply to letter we/|to be for 


the manufacturers of 


wrote you calling attention to an | standardized trucks to meet the de- | 





duty truck right is to build it to fit 
the job to 02 done after the require- 
ments of the job are known, and 


| the only way to rate a motor truck 


is to rate it after it is built, and 
individually, under the known con- 
ditions of vveration. 

A user wants to haul three yards 
of gravel, weighing 3,200 pounds per 
yard, and he will be loading from a 
bin and operating on comparatively 
level paved roads. It is a simple 
matter to désign a truck to do that 





obvious over-rating of one truck | mands of the buyers. 


! 
If any one should doubt this 


I am entirely' familiar with the statement, I refer to a paper read | 
truck rating situation. I have kept|by Mr. Schon at a meeting of the 
carefully up with discussions. that|s, A. E. in Detroit last fall. He said: 
have been going on in A. D.N.,, as “Already 


certain industries using 
trucks in large numbers are con- 


|Ssidering the adoption of loading 
| space specifications to meet their 
}individual requirements. If this 
| tendency becomes general, the re- 
}Sult will place the truck manufac- 
;} turers in a very difficult position, 
hence to forestall action by outside | 
groups, I urge that the industry | 
|adopt a recommended practice of 
its own.” He presented with his | 
; paper a tabulation analyzing the | 
|models of six of the largest manu- 
facturers, listing 107 models, having 


|axle, and proposed that the S. A. E 
jadopt a standard, reducing this 
large number of load space dimen- 
| Sions to eight standard lengths. Of 
;course, the S A. E. decline to ac- | 
|cept any such suggestion. If buyers 
| could not find the thing they needed 
| with ninety-seven different dimen- 
| Sions to choose from, and were be- 
ginning to write their own specifi- 
| cations for that reason, where would 
they be with only eight dimensions 
|from which to choose? Evidently 
| it was the thought that if all truck 
j}makers should adopt standard 


I have mentioned this incident as | 
| Showing the tendency in this matter 
|of standardization among motor 
| truck manufacturers. A standardized 
|loading space dimension is not de- 
sirable, because for every job there 
is one exact loading space dimen- 


and the result of adopting any such 
program as that suggested by Mr. 
Schon would be to put on the high- 
ways thousands of motor trucks, | 





only a very small per cent. of which | 
would be correctly proportioned for | 


their product through ‘the job they were doing. The same 


thing applies to this question of | 
tonnage rating. 
The only way to build a heavy- 


|}entertain their friends. 


| der custom building methods. 


business and to do it satisfactorily. 
Another man wants to haul three 


yards of gravel of the same weight, 
but he is going to load with a shovel 
in a pit and haul over soft roads. 


!It is an easy matter to design and 
| build a truck to do that job and 
| they will both be rated at 9,600 
| pounds carrying capacity, but they 
| won't be the same trucks. 


There is no more reason for stand- 
ardization of motor trucks than 
there is for standardization of dwell- 
ing houses. One man with a family 
of six needs a seven-room house, but 
his family consists of husband, wife 
and four children. He will build 
his house on two floors and arrange 
the rooms so that his children can 
The next 
man’s family includes in the six his 
aged parents, who cannot climb 
stairs, therefore he builds his house 
on one floor, yet they are both rated 
seven-room houses, but they are not 


| alike. 


This brings up the question of 
what is going to happen in the mo- 
tor truck industry of this country. 
The time is not far away when there 
will be two classes of trucks manu- 
factured. One class will be manu- 
factured by passenger car builders 
who have excess productive capacity 
of motors, transmissions, axles, etc., 
which can be used at very low prices 
in manufacturing delivery trucks. 
The other class will be heavy-duty 


| trucks and will be manufactured 


locally throughout the country un- 
This 
is a common sense way to do it, and 


| I predict that a very few years will 
| see it accomplished. 


You asked if I had any particu- 
lar ideas about truck rating. I have, 
and they are embodied in the above. 
As stated, there is not, and cannot 
be, any set formula for capacity 
rating of a motor truck, and my 


| suggestion is that we quit trying and 


devote our energies to something 
more beneficial. 
W. O. BEEMAN, 
General Manager, Wichita Falls 
Motor Company, Wichita Falls, Tex. 
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AKRON 


C. J. Fitzpatrick, Mgr. 


THE HOLLEND 


OUR-station radio in every room 

of this most popular hotel, already 

famed among experienced travelers 

for its homelike comfort, good food 
and excellent service. 

The $2.50 Single, base rate, is effec- 

tive in these DeWitt Operated Hotels: 


CLEVELAND 
MAYFLOWER HOLLENDEN NEIL HOUSE 


Elmer Hogren, Mer. 
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COLUMBUS 





Tom A. Sabrey, Mgr. 
































































PENNSYLVANIA CHECKING 
TRUCKS, TRAILERS FROM 
OTHER NEARBY STATES 


Trenton, N. J., Aug. 18.—All im- 
portant highways and bridges in| 
New Jersey leading into Pennsyl- 
vania are to be guarded and motor 
vehicles suspected of violating the} 
new law covering maximum length 
and weight will be halted at their 
point of entry, according to notice | 
received here from Motor Vehicle 
Commissioner Benjamin G. Eynon} 








of Pennsylvania. 

Commissioner Eynon stated it was | 
the intention to stop the promis- 
cuous operation on Pennsylvania | 
highways of all motor vehicles whose 
maximum length exceeds 35 feet, 
and also of all combinations of ve-| 
hicles whose maximum length when | 
coupled together exceeds 70 feet. 





These lengths, he explained, are 
the’ permissible maximum lengths | 
given in the amended law relative to| 
weight, height and width also in-| 
cluded in the notice. 

Attention is to be centered on the 
long motor trains used to transport 
new automobiles from manufactur- 
ers to dealers, Commissioner Eynon | 
said. These and all other combina- 
etions of vehicles are considered a 
menace to safety, and are operated 
in violation of the law, he stated 

Commissiéner Eynon also said 
that it is unfair to allow out-of- 
state operators to violate the law 
while Pennsylvania operators must 
conform to it. 

The State Highway Patrol is in | 
charge of enforcement, Mr. Eynon 
continued, and their orders become 
effective immediately. Vehicles ex- 
ceeding the maximum requirements 
that are found near the border will | 
be escorted to the state line and in- | 
structed to keep out of Pennsyl- 
vania, he said. Out-of-state opera- 
tors apprehended in the interior of 
the state for violation of the law 
will be prosecuted. 








' all automotive experimental work. 


| poration and subsidiary companies | $1,803,228, or $2.24 per share of com- 


SPARKS from DETROIT 


(Continued from Page 2) 





where some fifty hats had been laid out for K. T.’s choice. | 
Risking the loss of the anti-gambling element’s vote, Mayor- | 
Elect Murphy put one on and had his picture taken with K. T. | 
wearing the other half of the winnings. 

That picture is on display in K. T.’s office in the Dodge 
plant, where he holds forth. Which leads to the pertinent | 





question: “What would a mayor do for a free hat—and a| 

very expensive hat at that?” 
+ ok * 

T. KREUSSER, as chairman of Detroit Section, 


e §S. A. E., for the coming year, will be much in the 
national automotive eye. Pop has been a specialist for years 
in breaking things up for Fisher Body at the General Motors 
proving ground. The purpose, of course, not to see what 
makes the wheels go ’round, but to find out why, when the, 
wheels do go ’round, there are such things as creaks and 
squeaks, 

Pop was responsible for my worthy sire taking a trip. 
over the hills and dales of the proving ground recently in’ 
company with a near namesake of ours, Manager Schame- | 
horn. Since the Schamehorns and the Schermerhorns both 
trace their family origin back to Holland, either one of his 
or one of our ancestors apparently couldn’t spell. 

But this yarn has to do with the termination of that 
jaunt over the testing course. This sire of mine, who knows 
enough Scripture for both of us, found a text for this and 
He quoted 

“Test all things—hold fast to that which is good.” 

So I broadcast it here through Chris Sinsabaugh’s 
column for all to read. In my business, I dare not show) 
partiality. 


KELSEY-HAYES WHEEL | 
NETS $633,762 PROFITS: 


Detroit, Aug. 18—Consolidated net | Pet Share on the 749,454 shares of | 


; : common stock outstanding. 
profits after all charges, including For the six months ended June 30, 


taxes, of Kelsey-Hayes Wheel Cor-| 1939, net profits amounted to 


| 1931, amounted to $633,762. This is 
equivalent, after allowing for pre- 
ferred dividends paid, to 68 cents | 





for the six months ended June 30, mon stock. 
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| mills on each dollar derived from} the continued gains for 


|cember 31. 


| Reserve Bank. These are based = 


| 2.7 per cent. and in employe-hours 


| Products Company reports for the | 





AUGUST 19, 1931 
NEW GROSS RECEIPTS 





NATIONAL BATTERY GETS 
$20,000,000 CONTRACTS 





Philadelphia, Aug. 18.—Pennsyl- St. Paul, Aug. 18.—Increased net 
vania’s much talked-about 8-mill | profits and two contracts totaling 
gross receipts tax on motor trans-/ more than $20,000,000 for the Na- 
portation of freight and passengers | tional Battery Company were an- 
became effective yesterday. The nounced by- President L. J. Shields 
recent Legislature passed an act | at a meeting of stockholders here 
providing a gross receipts’ tax of 8/| yesterday. Mr. Shields attributes 
National 
the transportation of freight and| Battery while business generally 
passengers by taxicabs, motorbuses,| has been evidencing recessions to 
or omnibuses, and trucks. |; an aggressive advertising and mer- 

Reports on which the bill is based | chandising promotion program and 
have to be filed semi-annually for) development of economies in pro- 
the periods ending June 30 and De- | duction, especially in the factories 
. The first report under | of the Gould Storage Battery Com- 
the tax will be for the period that | pany, a principal National Battery 
ends December 31, 1931. In making | subsidiary. 
their semi-annual reports, truck; National Battery showed net 
and bus owners will be permitted | profits of $488,987 for the year 


to deduct one-half of the license ended June 30, a gain of $8,461 over 
fee paid to the state for the vehicle, | 1930. A continued increase in busi- 
or local license fee paid to any city. |mess and profits is shown by the 
| sales of 80,000 batteries during July 

EMPLOYMENT IN PENN. as compared with 73,000 in July, 
| 1930, and an increase of 10 per cent. 

SHOWS DROP IN JULY) j;, August to date as compared to 

- | &@ year ago. Stockholders commented 

Philadelphia, Aug. 18.—Employ-/| on the report as being unique when 
ment, working time and payrolls in| today a majority of industries are 


| Pennsylvania factories in July de- | showing decreased gross receipts and 


clined more than seasonally for the! substan 
third successive month, according to | 


indexes of the Philadelphia Federal| R, A, GUYER FINDS 
OUTLOOK IS BRIGHTER 
plants which in July employed 250,- : 


000 workers and had a weekly pay- | ; —R. A. Guyer, 
roll of $5,100,000. The reduction in| <areGunaves’ of the paint eray 
the number of workers amounted to | division of the De Vilbiss Company, 
| has just returned from an extensive 
and wage payments 8 per cent.; trip throughout the Middle West. 

last year, at the same time, em-| Op this trip, Mr Guyer called on 
ployment dropped 5 per cent. and pe vilbiss salesmen, distributors 
payrolls 9 per cent. land customers for the purpose of 


EY DE Wa | ascertaining true conditions in the 
DETROIT STEEL PRODUCTS field. He was accompanied by R. G. 


HAS LOSS IN QUARTER | peterson, who is in charge of the 
Detroit, Aug. 18—Detroit Steel! Middle Western district. 
| Upon his return, Mr. Guyer stated 
six months ended June 30, 1931, net | that he found conditions throughout 
loss of $192,923, after charges, com-| the Middle West in an improved 
paring with net loss of $145,829 in | state and the outlook much brighter 
first half of 1930. than for many months. 


tial losses in net income. 


reports from 840 manufacturing 





Cumulative New Commercial Car Registration Statistics, July, 1931 


Returns for today: Idaho, Indiana, Missouri, Montana, New Hampshire, North Carolina, Ohio and Rhode Island. 
In this table 19 states and the District of Columbia. 
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Brockway- 
Indiana 
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| | | 6| | rll nies tataitaiabal | | | | | |__Seti Ane, 
Delaware | | [26 [if ah ceca Veatinaael | a Lcantiglnisnstcmcianeh ceases fiscing U 
Florida | | 1; 108 1| 4| — 2. 2 | 3| | | | | 2 | | |____300\Florida” 
Idaho | | | 36 1 5] 8 | | oe ed . 1 | | 1 110/tdaho — 
Illinois =| Csi 1; 558] 35, «67 15} 630) 28| 159 1] 14) | 15 5| 1| 15 | | 14) -13/3|_— 50 1625/Illinois 
Indiana | q 8| 210 3, «33 27. =«210,—=—i“‘ia|SCST > ae ee 5 10] 2 9 20, 609 Indiana 
Minnesota | 258 a 36 | ee CI 5] sé | 3} | 5] | 3 9 4| _‘721|/Minn. 
Missouri | 2 1; 268 4 18 | 3, 310, +21; #6o | 7 12 8 2 6| | 5 7 {11 745 Missouri 
Montana —s | | [59 2 3| 2) «117 4 «20 | 3 | | 4[ 1 l | 6 __—-226\Mont. 
New Hamp | [| 3 42 1 2| | 11% 3 3 .- 4 | 1 1| 1 ‘| ___182.N Hamp 
North Car. | 358) 4 33 | 2; (387 10 38, 2~=S2]tté«i ee el 4] ee a a 859 No. Car. 
No. Dakota | ] |B 2 3] | 29) 2; ~«23 _ s ‘| | ] 3] [ {|  { WW { _ 8iNo. D. 
Ohio om 6 4-401) 4) 64] 6 600| 31, #489 °° °#&7i 8 41 1) 7 18] 20s 501378 Ohio 
Rhode Island| 2 | 44 11| 5,98} i141 | 3 9 1| 1) 3| oe a | | _2| 203 Re Isl. 
So. Carolina | | | 153) | 6| 1| 122 7 23) | [yf 1| ] yy |_| __316)S. Caro, 
South Dakota| l l 25 5 8] | 39 #4. 19 i l 1 | | 16 | | 1/ 1| 1168. D. 
Utah | ] | 39) | Jf ; 4, ° #3 8 | T| | 4 | | 2| [4 | [i[_—*114/Utah 
West Virginia| | i 19 2| 14, | 168 #«+112) 39, °+®1f ; | 12 1| | 5| | | 11) | 9 391/W. Va. 
Wisconsin | [ 571; sl 57 | 9 «487, = 80,140 4| 7 1[__24 9| 5 23 | 2; sj 48] | 25|_(1486/Wis. 
Dist. of Col. | 2 “| 43 6 2}. +1; +10; 6©6140—~C~C«S | 1| | | | 3 | | | 179 D. C. 
Totals 13 19} 3516) 119)  385| 49, 4170; 227; 834 20 | 54 2; 176) 26 22; 114] 2} 61_—s«i124 4) 188! 10125 Totals _ 
Ark., 1930 | 2! «236 | 4| | sio|63~3S—OUrhS~*~=C«SS] =f 1| 1| | I | a: 2 608 /Ark., ’30 
Dela., 1930 | 1| 2| 32| | 2] | 56| "| 6 | | ] 1| | 1| | 1| 1) 1| | | 111\Del., °30 
Fia., 1930 | 7; +~«99 3} | 233] 2 19| | 3 3 1 | | | 2 2 378 Fla., °30 
Idaho, 30 .| 52| 8] 92| 13 12 1| “| 4 | | | ; 1 1| 2 3] 189 Idaho 30 
Til, 1930 | 5j 16, 516 41) 50 | 14,874,384 110| 2] 17| 19| 8 1| | 8} 21; 21 | 64, 1821 ML, *30° 
Indiana, *30 | 11; 132 2| 12| 2; 335, isd] ~Ss«CS8 | 6 | 12| 3| 3 2| 1; 7|__——«605 Ind., *30 
Minn., 1930 | 3) 255 11 22] 4, «<502;—'=—i‘é2|s i (iti‘iét | 2| 18| | ! 1| 5 2; 2! | 21): 982/Min.,"30 
Missouri, *30 | 5 8-269 9) 25 | 4; —-358) 14 70 | 13) 8 2| 1| 1} 5) 2 3| | 25|___—«822/Mo., *30 
Montana, ’30 | | Bl 3] 1] 123] 3 33| | | 5| rae | 2/ 1 1| 3 243 Mont 30 
N. Hamp., ’30| 1 39 5 St 5| 1| 7| 5| I 1 1| 1 1 4 202'N.H., ’30 
No. Car., ’30 | 1| | 224] 1 11] 3| 364 4 14 | 2| 2 | | 2 6 9 __—«644'N. C., 30 
N. Dak’a, '30| | a) 3| 2| | 74 1| 46 | ] |S | = — 3|_—«186.N. D.. 30 
Ohio, 30 | ~—Ss14 13; 345, 10, oof  9|  901[ 42; 121 1] ‘12 22 1| 11) 4| a a CS ‘30 
Rhode Isl., *30| 3 3 41 2 4| 1; 124 9 5 | 1| 3] 1| 1| 1] 2 ! 2; 208 30 
‘Ss. C, 1930 | | 1; 125] | . wo. 3] 10] | l | 1| | | 12, __—*325'8.C., 30 
8. D., 1930 | 3; +~=«7i2i 6| 7| 126 #+%3| 50 | l 5| | | | 5| 3| «2281S. D.,’30 
Utah, 1930 | | 48] 4| T —_— «a. | 1) 1) rz | | | _5|_ _—«:196. Ut’h, *30 
- Va., 1930 | | ; wa asf my fT wa mt §6a 1| | l 8 | 2| | a | 14 464'W.V.,'30 
Wis., 1930 | 8| 564 23) 40 | 11) 784, 37 125 | 4| 23/ 4| 4| a 1[ 29, _—:1701/Wis., ’30 
D. of Col., ’30 | 5| | 27] 3] 2. &#+| 105) 6 7| | 1| 1| l | 3| 5 165 D.C., °30 
Totals .. .. 34| 84| 3337; 119, 281 53; 5982, 249, 872; Tr) | 140) 17| 36, 17, 47; 107109 6| 283, 11842 Totals 
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New Dealers 








Passenger Car Equipment and Accessories 
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§ g g $15 gia & gis é p 4|8 
NAME AND | §& ee & . Can ~ ™ é 
TEXAS MODEL 8 Og a re a “ i¢ 2 | oa = eS pls |. ale 
Nash—Clark-Harper Motor Com- 3 4128 Y $ 23 og | r a3 a | : 3g 2/3 = 4 | 8 3 
pany, Goose Creek. & 3 Be 8 a as So | g gis 3 if@s ais = s FS & 
Auburn—Ben S. Griffin Motor | _ anne CO limo _'_© . ae ~ 2 imo | eee ee 
Company a ok ao i Auburn 8-98 Auburn 8-98 Ste —/|K-S Ele | Cha USL | — Cas | No No|Mim Ind;Ind —|— | Cen _Cen | Day Lov 
Pumpa: Bawarés Motor Company, | Austin Austin. | NE. —|K-S BS | Cha USL | — == —|Duc — —_—|— {Cen Cen|— Own 
Inc., McCamey; Flagstaff Motor Buick 8-50 AC — | K-S Her | AC AC — | Tern — |Duc Gui | Gui —|— | Wol Wol | K-H Lov 
Company Flagstaff; Jack N. Mc- | Buick 8-60 AC — | K-S Her | AC ** | AC — | Tern — }Duc Gui | Gui —|— | Wol Wol/| K-H Lov 
Crary Motor Comparty, Waco. Buick 8-80 AC — | K-S Her | AC oe | AO — } Tern — }Duc Gui| Gi —j/|— |Wol Wol| K-H Lov 
, VERMONT Buick 8-90 AC -—j|K-S_ Her/ AC ** | AC —|Tern Tern| Duc Gui | Gui —|— | Wol Wol/K-H Lov 
Pai H. F. Cutler & Cadillac V-8 AC Jag | Mot-M DR | AC DR | AC Cas | Tern Tern | Duc Hal; Hal Sec | Kel | Eat Est | K-H Lov 
wer ~‘'~ ‘ly dealer), | Cadillac V-12 AC Jag | Mot-M DR | AC Ex | AC Cas | Tern Tern | Duc “al; Hal Sec; ** | Eat Eat | K-H Lov 
a a a ont taistributor, | Cadillac V-16 | AC__ Jag | Mot-M_DR | AC Ex | AC Cas; Tern Tern | Duc Gui| Hal Secj* |}Gen Gen|K-H | .Lov 
Sormecty denier), Sartneaton. ' | Chevrolet | Au. —1AC DR | AG *7| AG —| Tern —| Duc Gui) Gui —|* Own Own) Own Lov 
; VIRGINIA Chrysler 6 NE Mot-M DR {| AC Wil _-_ — — | Ditz Cor , Cor Opt | — _ 
Chrysler 8 NE — | Mot-M DR} AC Wil | Mot-M _-_ — — |Ditz Hal; Hal Opt| — — 
Graliam-Paige—Pine = or Chrysler Imp. 8 | AC Mot-M DR | AC Wil Mot-M Cas — Ditz Hal, Hal Opt}— — 
pony — formerly dealer), | org Front Drive | Ste No | Mot-M DR | Cha USL | Ster Cas | GR No | Mur~Ind | Ind — 1] No] ASP ASP) Day 
EST VIRGINIA De Soto Six NE Noj|Mot-M DR} AC Wil | Yes No | Yes Yes| Duc Cor; Hal —|No Yes Yes; — ta 
: Ww : i : oe De Soto Eight NE No! Mot-M DR | AC Wil | Mot-M_ No | Yes Yes| Duc Cor!Hal —1No | Yes’ Yes| — Lov 
‘ ge ra Calhoun Motors, | ye Vaux Six | Ste No | Mot-M Yale | Cha Pre | Mot-M No | No No | Duc JB|JB —|No | Gen Gen | Motow Hou 
a a Dodge Six NE — | AC DR]A Wil | AC vs VS | Ditz Cor | Cor Opt pa "Yes Yes Budd Lov 
wis | Dodge Eight NE — | AC DR | AC Wil | AC _ vs vs Ditz Cor | Cor _¢ Cor QOpt|— | Yes Yes | Budd Lov 
Graham - Paige — a Sixth | Durant 610 NE Mot-M Aut-L| Cha USL | Mot-M NE | No No | Rin. Cor |No —|— | Bad Bad | Motow Mon 
Sree Sarees. See. Durant 612 NE Mot-M Aut-L] Cha USL | Mot-M_ NE | No No | Rin Cor|No —|— | Eat Eat | MotoW Mon 
Hudson—Norman Auto Company, | nurant 614 NE No | Mot-M Aut-L| Cha USL | Mot-M NE /| GR No| Rin Cor; Yes —|— | Eat Eat | MotoW Mon 
Ashland. WYOMING | Durant 619 NE No | Mot-M Aut-I./Cha | USL ' Mot-M_ No | No No| Rin Cor|No —{|— |Bad Bad! MotoW Mon 
2 
Buick—Front Street Garage, Raw- Essex Super Six | Ste — | Mot-M_ Ele | AC Ex | — — | Yes — |Ditz JB}; JB —|— _ Own Own |tMotow Mon 
lins. Ford A Var — | Own Ele | Cha Own | Mot-M —|— —}— Own}|— Tri|— | Own Own | Own Hou 
: = ae Fr’klin 8 15 Trans. NE Jag | K-S DR | Cha USL | — Cas | * GR | * Cor | Cor “**|— |CG CG | MotoW Lov 
HOFFMAN SEEKS TO END _ [FrklinS 15 De L. NE Wal|K-S DR Cha _ Nat / — Cas | * GR|* Cor!|Cor **|— |CG CG | MotoW Lov 
sé ” Graham Pros. 6 | NE — | K-S Her | Cha Wil | Mot-M —|— —|* Hal |Own —|{— ASP ASP | MotoW Lov 
CONSTABLE RACKET IN | Graham Stan. 6 NE — | K-S Her | Cha Wil | Mot-M — | GR —)|* Hal | JB LOF | — ASP ASP | MotoW Lov 
SEIZURE OF VEHICLES Graham Sp. 6 | NE —|K-S  Her|Cha Wil | Mot-M —|GR —/|* Hal|JB LOF|— | ASP ASP {| Motow Lov 
| Graham Sp. 8 | NE — | K-S Her | Cha Wil | Mot--M —/|GR —)|* Hal | JB LOF | — ASP ASP | MotoW Lov 
Trenton, N. J. Aug. 18—Con- | Graham Cust. 8 | NE *|K-S Her | Cha Wil | Mot-M Cas | VS —|* Hal | JB LOF|— | ASP ASP MotoW Lov 
stables in this state are profiting | Heoeabtie Gon “ te = | OEM = 7 ~ ai | oe — | ue — | var = ] a = j— ! Own Own eee ao 
4 | Hupmobile Cen. e _ ot- e a il | Mot- _— _ a or | Cor oe os a - 
by “quite a racket,” which each year Fo mobile Cen. 8 Ste — | Mot-M f£le|Cha Wil | Mot-M —| VS —| Val Hal} Hal LOP|— | — —|K-H Gab 
exacts thousands of dollars from fiypmobile U | Ste —|Mot-M_ Ele | Cha Wil | Ster Cas | VS —|Val Hal | Hal LOF|— | — — | K-H Gab 
automobile owners, according to Hupmobile H | Ste — | Mot-M_ Ele |} Cha Wil | Ster Cas ia vs — | Val Hal | Hal LOF | — = — | K-H Gab 
Harold G. Hoffman, commissioner | Hupmobile C | Ste — | Mot-M_ Ele | Cha Wil | Ster — | Val Hal | Hal LOF|— | — —|K-H Gab 
of motor vehicles. | La Salle V-8 | AC Jag | AC DR | AC DR | AC Cas ] = Tern | Duc Hal | Hal Sec|— | Eat Eat | K-H Lov 
Garage owners providing automo- | Lincoln 8 | NE Thom | K-S Her | Cha Ex | Mot-M Cas | Cuno Yes |}*  Hal| Own Trij— ‘ Bif Bif | Own _ Hou 
bile storage, or dealers in automo-| Marmon 70 | Ste No | Mot-M DR | Cha Nat | Mot-M_ No | No No | Val Cor | Cor Opt | No io | Gen Gen! Day Gab 
bile supplies, Commissioner Hoff-|Marmon 88 | NE Ster | Mot-M DR ! Cha Ex Mot-M Cas | Yes Yes | Val Cor | Cor Dup | No :' Gen Gen | Day Gab 
man said, are allowed, under the | Marmon 16 |— Ster | Mot-M DR! Cha Ex | Mot-M — | Yes Yes |Ditz Hal | Hal Dup|No | Gen Gen / Day Gab 
law, to seize an automobile owned | Nash Nine 60 (Ste —j|K-S  Her| AC USL K-S Cas | Tern a “35 Opt |— "| Bad Bad ifMotow Lov 
by a person who has not paid for) Nash Nine 70 Ste — |K-S Her | AC USL | K-S —j|vs —j|* **|** Opt|— | Bad Bad *#MotoW 
services rendered. The owner may | Nash Nine 80 | Ste — | K-S Her | AC USL | K-S —|vs eae so | #8 Opt | — | Eat Eat |tMotow ea 
then demand a statement showing | Nash Nine 90 | Ste Borg | K-S Blos ; AC Ex K-S Cas | VS cot ee | ee Opt |— | Eat Eat \}MotoW Lov 
the amount claimed. and. If Re Oakland §—[a@_— [ABS TAC_—DR 1 — [Tem Term! Dud Gul_| Gul —1 =| Own_Own | Motow\! tor 
a smaller payment and demand po-| Oldsmobile | AC — | AC DR | AC Wil | AC — | Tern — | Duc Gui | — —|— i— __—i1Motow Lov 
session of his car. Should posession | Packard 901 | NE Jag | K-S — | Cha Pre ; Mot-M Cas, — — [Ditz Hal|— LOF|— |Cen Cen | MotoW Lov 
be refused, Commissioner Hoffman | Packard 902 | NE Jag | K-S — | Cha Pre | Mot-M Cas | — — \Ditz Hal.— LOF|— |Cen Cen! MotoW Lov 
said, the owner may obtain the car} Packard 90° | NE Jag | K-S — | Cha Pre | Mot-M Cas | — — |Ditz Hal! — LOF|— |Cen Cen | MotoW Lov 
by depositing, preparatory to liti- Packard 904 | NE Jag | K-S — | Cha Pre | Mot-M Cas | — — |Ditz Hal; — LOF{|— |Cen_ Cen | MotoW Lov 
gation, the amount claimed with’ Peerless Stand. 8 ; AC — | Mot-M BS {Cha Wil | Mot-M Cas | — No | Val Cor | Cor Dup;j No | Cen Cen Bimel Gab 
the clerk of any court of competent Peerless Mast. 8 ‘AC Ster | Mot-M_ BS | Cha wii | Mot-M Cas | — No Val Cor Cor Dup|-— | Eat Eat | Bimel Gab 
jurisdiction. Peerless Cust. 8 AC Ster | Mot-M_ BS! Cha Wil | Mot-M Cas | GR No } Val Cor Cor Dup|— | Eat Eat | Bimel Gab 
ain ae. a er. Pierce-Ar'w 41-2-3 NE Wal | ** Her | Cha wil | ** NE | VS VS |Mim —. Gui LOF|— | Eat Eat | Budd Lov 
ommuissioner Oliman Ssald, ° (ne acces We, mama aS 7 7 anual 
garage owners employing constables Plymouth __| NE | Yes Sha_ | |AC Wil ce —-|-— _— | Duc Cor | Cor 5 Gen Gen |? _Lov 
to make the seizure, and, when a/| Pontiac 1AC  —|AC BS/AC DRI— —|Tern Tern | Duc Guif Gui —|— [Own Own K-H Lov 
statement is demanded by the own-/| Reo Royale 8-35 | Ste Elgin; K-S DR | Cha wil ; AC Yes | Yes No|+ Gui | Gui. +t|No CG CG |Motow “Lov 
er of the car, to include in the state- | Reo Royale 8-31 | Ste No/|K-S DR | Cha Wil |.AC Yes | Yes No | j Gui | Gui | No :CG CG | MotoW Lov 
a sum ranging from $5 to $25 to! Reo 8-21 Ste No | K-S DR | Cha Wil | K-S No | No No | — *|* No!|No !|CG on { Lov 
cover the constable’s services. It is| Reo 6-21 Ste No | K-S DR | Cha Wil | K-S No | No No | — e 1s No! No !CG oo Lov 
not necessary for the garage man Reo Fly’g Cl'd 625' Ste —|K-S_ DR/Cha Wil | AC ‘Yes | Yes No | ft — | Gui + | No CG CG | MotoW Lov 
to hire a constable in order to/ Studebaker Six Ste No|K-S  Yale|Cha Wil | Ste “— |No  No|*  md|iInd —|No~ Ste Ste | K-H ‘Lov 
make the seizure. He can do that’ Studebak’r Dict. 8 Ste No |} K-S Yale | Cha Wil | Ste No | — No | * Ind | Gui —j|No_ Ste Ste | K-H Lov 
himself. aed. Come. -_ | Ste No|K-S Her | Cha Wil | Ste -|— No | * Gui | Gui *|No Ste Ste | K-H Lov 
© aa cael alae Stud. Pres. 8-80 Ste NH | K-S Her | Cha Wil | Ste Cas | ° No | * Gui | Gui t|N St Ste | K-H Hou 
ALLSTATE SERVICE IS ~ . S| | 0! ui | Gu | No e 
FORMED IN JAMESTOWN | S1U4- Pres. 8-90 | Ste NH |K-S Her | Cha Wil Ste__—Cas | * No|*  _Gui/Gui_ _t!No Ste  Ste|K-H Hou 
ae a Stutz LA Ste Wal |Mot-M DR/| Cha “Pre | Mot-M Gas : iT Wal —~" Pun | — | Buck Buck | Motow Gab 
Jamestown, N. Y., Aug. 18.—All-|¢ ; | d as | No Lin | Val Ind | ~Dup | Buc uc oto 
state Service has been organized — a | Ste Wal | Mot-M Her | Cha Pre | Mot-M Cas | Lin Lin | Val Ind|— Dup/— | Stan Stan | K-H Gab 
here as a partnership between Paul me s MB ‘ | Ste Wal | Mot-M Her | Cha Pre | Mot-M Cas } Lin Lin | Val Ind | — Dup| — Stan Stan | K-H Gab 
Sanders and James Williams, to es-| tuts DY 32_—| ‘Ste _Wal | Mot-M_ Her | Cha Pre | Mot-M Cas | Lin Lin | Val Ind | Ind Dup/— | Stan Stan | K- H Gab 
tablish and operate a complete au-| Willys 97-98 D NE  No|K-S Aut-L | Cha USL] No No|* NoT* YalYea Optio T* °&»°17~— “Mon 
tomotive repair shop and service, Willys 8-80 D | NE _No!|K-S Aut-L/Cha USL |! Yes — |} Yes No | * Yes ' Yes Opt|No | * * 1+ _Mon 
station at 100 East Ist St., directly | Willys-K. 66D =| NE No |K-S Aut-L | Cha USL | Yes — | Yes No | * Yes |Yes Opt | No | * —*7)* Mon 
in the rear of the loca] Sears, Roe- Willys-K. 95 NE — | Yes — | Cha USL | Yes me Ee | Own Yes | Yes Opt|]— | * * | Yes Mon 
buck & Co. store, Te fir. od) Oe eee eee setientiiaittenaimaea 
specialize in ‘valve g°*~<ing, brake| | ° \ 
| Sha—Shaler Lock Co., Milwaukee, Wis. SMOKING AND VANITY SETS AEATEL 


Service and hea-v Overhauling jobs, 
and has 


equipment. 


EXCHANGE INTERESTS 


Manchester, Tenn., Aug. 18.—A. 
K. Orr has purchased the interest 


of M. H. Bratton in the business of | 
Company, | 


the Manchester Motor 
local Ford dealership, and will con- 
tinue the business in the same loca- 
tion, it is announced. Messrs. Brat- | 
ton and Orr recently established the | 
firm of Bratton & Orr in Tulla- 
homa, Tenn., and Mr. Bratton has 


that company. 


NEW GARAGE CONCERN 
Buffalo, N. Y., Aug. 18—The L. 
& M. Garage has been established 


installed a considerable | 
amount of new shop machinery and | 


'KEY TO ABBREVIATIONS 
USED IN THIS TABLE} 


SPEEDOMETER 
Flint, Mich. 
| NE—North East Appliance Corp., Roches- | 


AC—AC Spark Plug Co., 


| AC—AC Spark Plug Co., 


| Wale—Yale & Towne Mfg. Co. 
SPARK PLUG 


Flint, Mich. 
| Cha—Champion Spark Plug Co., Toledo, O | 


BATTERY 


| DR— Delco Remy Corp 
| eee Storage Battery Co., Philadel- | 


Paul 


ter, N. Y, 
Ste—Stewart-Warner Spe m ‘0 
_ chicago pesdometer Corp. Nat—National Lead Battery Co.. 
ar—Various makes. 
CLOCK Pre—Prest-O-Lite Co., 


Borg—Borg Clock Co. 

Elgin—Elgin Watch Co. 
Jag—Jaeger Watch Co., 
NH—New Haven. See Phi. 


Phi—Phinney-Walker Co., New York city. | 
| La Salle, IL 
Thom—Seth Thomas Clock Co, 

Waltham, Mass. 


Ster—Sterling Clock Co., 
Wal—Waltham Watch Co., 


. “9 | *Optional. 

bought the interests of Mr. Orr in| FUEL GAUGE 

| AC—AC Spark Plug Co., Flint, Mich, 
K-S—King Seeley Corp., Ann Arbor, Mich, 
Mot-M—Moto Meter Gauge and Equipment | 

. ¥., and La 


Corp., Long Island City, 
Crosse, Wis. 

**-Pierce-Arrow uses both 
Seeley. 


New York city. 


U. S. and King 


land, O 
| *Various 


Crosse, Wis. 


S—U. 8. 





here uncer the management of Paul LOCK 
J. Maurer, 951 Genesee St., and! Aut-L—Electric Auto-Lite Co., Toledo. 
mry siner + | BS— Briggs-Stratton Co., Milwaukee, 
enry L. Leiner, 253 Krettner St. | Blos—Blossom, Delco- Remy Corp., An- | 
Pie new firm specializes in auto-|  derson, Ind makers. 
Gle—Mitcheil Specialty Co., HolmesPuré, | Cas—Casco 


lete line of tires and | 


sessories. 


tive repair superservice and has 
cked a compl 


DR—Delco-Remy Corp., Anderson, Ind, 
| Her—Hershey Mig. Co.. Chicago, 


ter. N. 


Gauge ©o., 
**Using boh U. 8. and AC. 
CIGAR LIGHTER 


{ *Cigar lighters In many cases are optional 
equipment, and are not standard on all | 
models; the names of lighters shown in- | LOF— 


_— Products 
' NE—North | Bast Appliance Corp., Roches- 


Indianapolis, Ind. 
oF 8 L Battery ‘Corp., Niagara Falls. | 
Wil—Willard Storage Battery Co., 
" makes—Exide, Willard, 
Remy and USL. 
**Both Exide and Delco-Remy used. 
HEAT INDICATOR 
| AC—AO Spark Plug Co., 
KS—King Seeley Corp., Ann Arbor, Mich. 
Mot-M—Moto Meter Gauge and Equipment | 
Corp., Long Island City, 


N. 


Corp.. 


Flint, Mich. 


N. Y.. 


La Salle, 
= 


c. 


Delco- 


and La 


Cleve- | 





Ste—Stewart- Warner Speedometer Corp. 
Ster— Sterling Clock Co., 


GR—Grand Rapids Metalcraft Corp., Grand | Kel—Keich made by Grand Rapids Metal- 

craft Corp., Grand Rapids, Mich. 
*Optional. 
**Not standard equipment on Cadillac V-12. 


Rapids, Mich. 
Lin—Linden. 


VS—Van Sicklen Corp., Elgin, Ml. 
Tern—Ternstedt Mfg. Co., Detroit. Mich 


;} Cuno—Cuno Engineering Corv.. 


Conn, 
*Various makes. 


BODY FINISH 


| Ditz—Ditzler Color Co., 
| Duc—E. L 
Philadelphia. 


Detroit. 
du Pont de Nemours & 


Meriden. | 


MIM—Pittsburgh Plate Glass Co. 


Mur—Murphy Varnish Co., Newark. N. J. 


Rin—Rinched Mason Co. 
Val—Valentine & Co., 
*Various lacquers used. 


New York city. 


Mich. 
Co.. 


Bif—Biflex Corp.. 


Buck—See Cen. 


BUMPERS 
| ASP—Alloy Steel Products, 
Bad—Badger Mfg. Corp., Milwaukee. 


Waukegan, TIL 


CG—C. G. Spring and Bumper Company. 
Cen—Central Brass & Fixture Co., Spring- 

field, O. Also makers of Buckeye bumpers. 
Eat—Eaton Axle and Spring Co., 

land, O 
Gen—Genera! Spring and Bumper. 
Stan—Standard Stee) Spring Corp 


Cleve- 
Detrof. 


tUsing both Ditzler and Pratt & Lambert. | Ste—Stewart-Warner Speedometer Corp. 


STOP AND PARKING LIGHTS 


Cor—Corcoran Lamp Co, 


Ind—Indiana 
Ind. 


Columbus, O. 


| Gui—Guide Lamp Corp., Anderson, 
Hal—C. M. Hall Lamp Co., 
Lamp Corp.. 


| *Using both Hall or Guide. 


Bridgeport. 


SAFETY GLASS 


Sec—Security, product of Genera! Motors. 


Tri—Triplex Safety Glass Co. 


Libbey-Owens-Ford, 
dicate the makes supplied to various car | Dup—Duplate Corp. 


Connersville 


| JB—The Jno. W. Brown Lamp Mfg. Co. 


'**Using both Corcoran and Brown. 


| 
| 


Indestructo—Indestructo Glass Corp. 


Opt— Optional. 


**Using both L-O-F and Indestructo. 


*—Using both Security and Duplate. 


t—Using both 


1..0-F and Dnonlate. 


Ind. 
Detroit, Mich. | 
| Bimel—Bimei Spoke and Auto Wheel Co.. 

Portland, Ind. 
Budd—Budd Whee! Co., 
| MotoW—Motor Whee! Corp., Lansing, 
| Day—Dayton Wire Wheel Co., 
| K-H—Kelsey-Hayes, 
tUsing both Kelsey-Hayes and Motor Whee) 


Corp 





Hou—Houde 
_ 


Wol—Wolverine Bumper & Spec. Co. 
tExtra equipment. 
*Optionai. 


WIRE WHEELS 


Detroit, 


Detroit 


Mich. 


|} tNot standard equipment 


SHOCK ABSORBERS 


roe. Mich. 


| Gab—The Gabriel Company, 
Engineering Corp.. 


Mich, 


Dayton, O. 


Cleveiand, 
Buffalo. 


Lov—Delco Products Corp.. Dayton, O. 
Mon—Moenroe Auto Equip. Mfg. Co., Mon- 

















| Production -- Engineering -- Factory | 
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Aluminum Melting in the 


Electric 


Furnace 


By WIRT S. SCOTT 
Special Representative Westinghouse Electric and Manufacturing Com- 


The following treatise 


pany, Mansfield, O. 
on “Aluminum Melting in the Electric Furnace” 


will appear serially in the Automotive Daily News: 


HE use of electric heat for the melting of aluminum 
seemed to possess some inherently insurmountable dif- 


ficulties up to quite recently. 


The two major problems were 


the rate of melting and the life of the crucible. 


Aluminum is a difficult metal to 
melt, and it is still more difficult to 
melt. it properly. Its. high specific 
heat and latent heat of fusion would 
seem to require a great amount of 
heat energy to be liberated in a 


small space, yet this condition is 
exactly what one must not have to 
be able to secure the proper kind of 
casting. The high conductivity of 
the metal, paradoxically, retards in- 
stead of accelerates the melting. An 
attempt will be made to explain and 
clarify these points, also to show 
how such difficulties were overcome. 


Aluminum, which melts at a tem- 
perature of 1,220 degrees Fahren- 
heit, requires almost as much heat 
energy per pound to get it into a 
molten condition as iron, which 
melts at 2,790 degrees Fahrenheit, 
the same amount as chromium, 
which melts at 2,840 degrees Fahren- 
heit, and more energy than nickel, 
which melts at 2,640 degrees Fah- 
renReit. 

In theory, aluminum might be 
melted in an arc furnace of some 
sort, perhaps as steel is being done, 
but there are many reasons why 
this is not practicable. In the final 
analysis, the arc furnace operates at 
an exceedingly high temperature, 
making it impossible to. control the 
temperature of the aluminum, and, 
if it cannot be controlled, there is 
no justification for electric heat. 


For correctly poured castings, the 
temperature of the heating medium 
must be only a few degrees above 
the pouring temperature of the alu- 
minum from the time the metal is 
molten until it is poured, and only 
a few hundred degrees above it at 
any time during the heating up and 
melting down process. 

It has been the practise to use a | 
ceramic crucible for aluminum melt- | 
ing, particularly with the coke fired | 
pits. Where high exterior tempera- | 
tures are used, such as in fuel fur- | 
naces, the ceramic crucible may be | 
employed. However, when one at~ | 
tempts to melt aluminum in such a | 
crucible, using electric heat, and 
with a maximum safe temperature | 
of approximately 1,000 deg. C. or 
1900 deg. F. on the heating elements, 
the ceramic crucible will not con- | 
duct the heat fast enough to melt, 
aluminum on any kind of a pro-| 
duction basis. | 

Ordinary cast iron and steels and 


| tedly, 


o> ——_- 


nickel chromium alloys, such as are 
successfully applied for a great many 
crucible type furnaces, including type 
metal melting up to and includ- 
|ing lead and cyanide furnaces, are 
almost worthless when used for 
|aluminum. In addition to scaling 
| difficulties, the vessels grow out of 
| all preportion in a few heats, caus- 
|ing the bottoms to bulge out in a 
| ridiculous manner, making it neces- 
| Sary to discard the crucible for fear 
it would burst and destroy the 
| heating elements. 

| Persistent effort along these lines, 
using first one mixture of alloy and 
| then another, has resulted in solv- 
jing the difficulties in a very prac- 
| tical manner, The scaling has been 
| reduced to a negligible amount, and 
the bulging or growing of the cru- 
cible retarded to such an extent 
| that a production of from 20,000 to 
| 30,000 pounds may be obtained be- 
|fore the pot need be replaced. 

| Ifa production of say 200 pounds 
of aluminum per furnace is re- 
| quired, and the vessel holds only 
200 pounds of metal, the proposition 
becomes impossible. Aluminum has 
a very high heat conductivity, once 
the heat enters the surface. If the 
melting of the pigs depends entirely 
}upon the heat absorption from the 
| point contacts of the pigs against 
| the sides of the crucible alone, the 
; metal will conduct the heat away 
‘from such points of contact so fast 
‘that practically no melting takes 
| place until the entire charge has 
| become heated to the melting point. 
By giving the crucible a reserve 


; 
| holding capacity of, say, 200 pounds 


|or a total capacity of 400 pounds, 
for a 200-pcund pour, the pigs may 
| then be charged into 200 pounds of 


molten aluminum, with the result 
that the melting is accomplished in 
approximately one-third the time. 
By a systematic study of all these 
difficulties, by cut and try methods, 
supplemented by research, by a 
careful study of the properties of 
aluminum in the pig, when molten, 
and after being cast, it has been 
possible to produce an electric fur- 
nace for this work which, admit- 
is the proper method for 
melting aluminum, but considered 
impossible in the past, due to the 
difficulties cited in the foregoing. 


| (To be continued) 





BLACK & DECKER 
OFFER IMPROVED 
LOADOMETER 





The Black & Decker Manufactur- 
ing Company, Towson, Md., has 
just announced an improved design 
of their drive-on loadometer kit for 
use in “fitting the right tire to the 
job” on motor vehicles. With this 
device it is not necessary to take a 
commercial vehicle to an incon- 
veniently located scale. Being a 
portable, precision weighing instru- 
ment, it enables the tire dealer to 
get quickly the necessary informa- 
tion to submit intelligent recom- | 


mendations on tire sizes. 

Known as the “turtle-back drive- | 
on loadometer” kit, it is reported to 
be more accurate than any previous | 
type. The “turtle-back” type of 
platform completely covers all the 
mechanism. No dust, moisture, 
water, tar, mud or foreign matter 
of any kind can reach the operat- 
ing parts. 

Two cams support the platform 
and hold it above the mechanism 





until the wheel comes to rest on the 
platform. This method of controll- 
ing the wheel load insures accuracy 
by preventing transmission of wheel 
impact or thrust to the recording 
mechanism. Further, the inclined 
ramps of the new “‘turtle-back” type 
loadometer are an integral part of 
of the weighing platform, thereby 
making it possible to accommodate 
the large balloon tires now being 
used on many motor vehicles. In 
this connection, it is pointed out 
that the large platform (11 in. by 
205s in.) will easily accommodate 
the largest balloon tire (13.50 in. by 
24 in.) as well as any size of solid 
tire. 

The loadometer is made of a 
heat-treated aluminum alloy to give 
maximum strength with minimum 
weight. The complete kit consists of 
one turtle-back drive-on loadometer 
and one equalizing block, packed in 
a handy carrying case. Furnished 
in capacities of 7,000 lbs., 15,000 Ibs., 
20,000 Ibs., 3,500 kgs., 7,000 kgs. and 
7 long tons. 





A CLOSE UP VIEW of the tilting type electric aluminum melting furnaces. Heavy lugs and bolts are used 


to fasten the cover ring to the body of the furnace, also the cover to the cover ring, so as to retain them 


securely in place when tilting the furnace. 


day for cleaning and whitewashing, the fasténings must be very rugged. 


(furnace No. 2) the thermocouple 


is attached to the furnace. 


Also, since the vessel must be removed at least every other 


In the furnace in the foreground 


Experience with the two different methods 


of supporting the thermocouples will indicate the best procedure 





Luggage King Carrier 
Announced by Kari-Keen 





The Kari-Keen 
Company is just introducing a new 
luggage carrier, known as the Lug- 
gage King. This carrier is stream- 
lined to fit in with modern vehicle 
lines. It is built of automobile body 
steel with a baked enamel finish to 
withstand weather and traffic wear. 
The hardware and trimmings are of 
solid brass, chrome plated. Closed, 
the carrier holds two full-sized suit 


SIMPLEX SENSITIVE 
‘DRILL 


The Simplex thirteen and one- 
half-inch drill has been announced 
by the Buffalo Forge Company, 
Buffalo, N. Y. 

In the censtruction of this drill, 
the entire head travels up and down 








Manufacturing 


SR 
cases and a hat box. A novel feature 
is found in this device in that dis- 
engaging two catches converts the 
top opening carrier into an extra 
large luggage carrier. Fully opened, 
there is a carrying space of nine 
square feet- It is lined with fabri- 
koid and has a rubber mat in the 
bottom. Opened, the carrier will 
hold a trunk, two suitcases and a 
hat box. 





with 
is 


drilling. Drilling capacity, 
one-fourth horse power motor, 
one-half inch. 


| DEPTH ATTACHMENT 


FOR B. & S. GAUGES 


New depth gauge attachments Nos, 
| 585A and 585B, for use with Vernier 
| height gauges No. 585, in both the 


on the column, and the spindle is | 10-inch and 18-inch heights, have 


stationary, forming part of the 
head. 
For drilling low work on the base 


plate, the head may be lowered to 


| within three or four inches of the 


base. The head may also be swung 
to one side, permitting the machine 


to be used like a radial drill on odd | 


shaped work. The head can be 
swung entirely around the column 
and locked in any position. 

A four-step V-belt drive is fea- 
tured. 
adjusting The 


the belts. 


and 3,400 
or one-fourth horse power. 


A grinding attachment can 


The motor can be tilted for 
four 
spindle speeds are 855, 1,210, 2,380 
revolutions per minute. 
Motor supplied is either one-sixth 


be 
had which operates directly off the 


, been recently announced by Brown 
|& Sharp Manufacturing Company, 
Profidence, R. I. 
| ‘The attachment is easily locked in 
| place on the Vernier by means of a 
| clamp screw. The application of the 
| attachment to the Vernier height 
gauge quickly converts this tool into 
a reliable and accurate depth gauge. 
| Measurements can be taken accu- 
rately over high projections and in 
| deep recesses, it is claimed. 
|MARTIN MAKES FORD HIGH 
| COMPRESSION HEAD 

A new high compression head for 
the Model A Ford is announced by 
Martin & Stoner, Chicago, Ill. High 


V-belts, and a flexible shaft can be | turbulence is featured. The compres= 
attached to the grinder shaft for sion ratio is 6 to 1; price $24.75, 








Dealer Sees Junking Bonus 
As Real Aid in Adding 
New Car Volume 


TOMOTIVE DAILY NEWS. Have read C. A. Vane’s 


U 
A conclusions regarding the junker plan, as published 
in your issue of August 12, and am at a loss to understand 


how he can condemn a plan that is the only visible relief for | 


the automobile dealer today. 
It is evident that Mr. Vane has 
not had recent experience himself 


manufacturer; in fact, I can see 





in the retailing of automobiles or,any one, except some competitor | 


he would be better acquainted with | who may be asleep at the switch. 


conditions that prevail at present,/If this plan is extended over the 
and will prevail from now on, as 
regards the worn-out automobile. 
One question I want to ask him 
is where he got the idea that the 


| Sales volume are staggering. 


nothing but good in the plan for | year, 


‘United States the possibilities of | it with a vengeance. 
| words, they are making use of all 
I’ve never known or heard of any | its so-called evils and turning them 


plan presenting such a multiplicity | to good advantage, and this is how 
of figures except fox farming, and jt works. 
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| was glad to do it in a clean deal.| cern tells the salesman to get a 


| Who wouldn’e be? junker, allow him $100 and get $40 
The promoter of the idea got the|for it, taking a loss of $60 net. 
junkers for nothing; that was his; Where the salesman gets the junk- 
sole source of profit, and it was|er Goesn’t matter. 
sweet as long as he could sell the | When they get some good trades 
junk and have the junk dealer d0| in and sell them right they still 
his own hauling. It was a clever | claim a junker credit on every deal. 
idea and profitable, the only trouble | when short of junkers, they trade 
being that the junkers are noW SO/ 4 few good used cars to a used car 
/numerous the junk men no longer | dealer for a string of junkers, thus 
| want to pay for them, and some ab-| helping him out and getting them- 
| solutely refuse to haul them away | selves credit of $40 for each junker 
when a long haul is necessary. just the same. Furthermore, the 
There is a certain make of au-| slightly higher list price of their 
| tomobile selling under $1,000 which| car doesn’t hinder sales, but ap- 


| has been making an enviable show-/ parently gets them more business 


and the reason for it has just | and gives them a potential $40 per 
ing in the Detroit territory this|car which is not figured in the 
come to light. They are using the) regular run of business. 

junker plan as outlined in these€/ ‘They have attracted some of the 
columns some time ago, and using} best salesmen in the city with a 
In other} salary and commission arrange- 





ment, and the boys are all sold on 
the junker plan as a business get- 
ter. Incidentally, they are getting 
a lot of junkers in as deposits on 


car owner ever has junked his own 
car in order to buy 2 new one since 


the days of new car shortage. AS 
for curtailed production by manu- 
facturers in order to help dealers, 
that is merely dreaming of a Utopia 
thet will never be realized. 

It remains, therefore, to find a 
way that will help manufacturer | 
and dealer alike dispose of new cars 
in quantity, and the only way is 
via the replacement method. 

There is no use of talking about 
eliminating the used car and refus- 
ing trades. There is no hope of en-| 


only nature’s failure to co-operate I will not give the name of this 


future business. 


100 per cent. prevented fulfillment 
of expectations. However, nature's 
not having a hand in the propaga- 
tion of Ford cars, I see no reason 


|} concern, for it may be that this 
plan is only in effect here at pres- 


j}ent, and dealers in other parts of | 


| the country would feel discrimi- 


This junker plan looked so good |."@ted against. 
to a private organization in Detroit! It is said these people have a) 
that they set out last fall to cash | junker allowance of $40 per new 


in on it, and did so. By arrange- | car sold; that is, for every new car 
ment with various dealers they were , Sold a junker can be turned in for 
enabled to give any one with an old | $40 credit. The first thing it has | 
car not worth licensing a due bill| done is eliminate cutting prices, 
for $50 to apply on any new car in-| and that ought to appeal to manu- 
cluded in their list. The automo-| facturers, for there has been some 
bile dealer, of course, taking the! real price cutting done for clean 
shot, that is, he took a loss of $50 deals, as every one knows. When it | 


for a failure there. 


It looks very much as if this con- 
|cern is doing some extreme experi- 
menting with the evils of the plan, 
but, so far, no one can see anything 


| but good in it, and I, for one, look to 


see it extended and over the country 
the coming year. With the number 
of decrepit cars on the streets to- 
day which will give up the ghost 
during 1932 and 1933, I.can vision a 
tremendous volume of business 
coming to the smart manufacturer 
who makes the most of these condi- 
tions. 

Now, as to the plan’s value as a 








forcing any standard appraisal sys- 
tem on dealers with varying opin- 
ions and varying discounts. There 
is no hope for betterment in in- 
creased discounts, which mean only 
Jarger used car allowances, but 
there is a way out of ‘is mess. 
and that is via the junker plan. 

Having been one of the first ad- 
vocates of this method of relief and 
having an opportunity to study its 
working in Detroit, I claim it offers 
the only quick and permanent re-| 
lief for the dealers’ used car prob-| 
lems, and also a tremendous field 
for new business. 

Any one with vision knows that 
it is only a question of time, and_ 
but a short time, before the vast! 
number of derelicts washed up at 
the back entrance of automobile 
dealers’ establishments will force 
the manufacturers to measures of 
relicf for his own welfare and the} 
dealers’ preservation. 

I have several times advanced 
reasons why the dealer must have | 
relief from these junkers, which, 
within two years, will be as great a/| 
pest as grasshoppers in the West | 
are now, but knowing that nothing | 
appeals to the manufacturer like | 
Sales volume, I will endeavor to| 
show them just how the junker | 
plan does, and is, operating now to| 
create a tremendous volume of new 
car business. 

Incidentally, I think there are a 
lot of manufacturers overlooking a | 
bet that the Ford Company is evi- | 
dently intending to cash in on. Let | 
us consider some first hand in- | 
formation on the Ford junker plan, 
as operated in the Detroit territory | 




















at present. 
In the beginning, Ford credited | 
the dealer with $20 per junker, | 


this amount being reduced by de- 
duction for various shortages. At 
present the credit is $12.50 per | 
junker, subject to deduction, but 
there is no ratio of junkers to new | 
car sales; in other words no limit | 
to the number of junkers a dealer | 
can send in for credit. 

For instance, a small Ford dealer | 
of my acquaintance went out and | 
gathered in nearly 100 junkers, giv- | 
ing the owner credit on his books | 
for $20 each to apply on a new 
car when delivered. Most of these | 
old cars were taken in during fall | 
and winter and previous to new | 
license requirements. 

He cashed these cars with*the 
Ford Company for approximately | 
$2,000, and no investment on his | 
part except the salesmen’s efforts. | 
He has delivered some new cars, but | 
has at present about seventy-five 
orders on his books for new Fords 
with a credit on each of $20 and 
a potential full profit deal on every 
one when, and if, delivered. 

Now just multiply this small deal- 
er’s activities by the number of Ford 
dealers working this plan in the 
Detroit zone and you will get an 
idea of the banked-up business that 
is going to flow to the Ford com- 
pany and its dealers here as soon 
as conditions improve. If only part 
of these cars are delivered it is still 
good for both the dealer and the 
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on the new car sale and of course’ is necessary to cut price, this con-' producer of volume business. Let 


| any dealer who reads these lines ask 


during the months of October and 
November he could instruct his 
salesmen to go out and collect all 
the old cars not worth licensing, 
crediting the owner for same on & 
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himself this question: Suppose that = 
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new car to be delivered then or 


later, any sum the dealer felt he 
could allow, knowing each car could 
be cashed immediately for $40 with 
the manufacturer, what would the 
result be? 

There is not a dealer who could 
jnot accumulate from $1,000 to $5,000 
| working capital at a time when he 
needs it most, and in a short time. 
The manufacturer could well afford 
to pay for those cars at once, inas- 
much as the dealer would be sure to 
sell enough cars on his contract to 
cover the necessary number : of 
credits, and both dealer and manu- 
facturer would be able to estimate 
pretty closely the number of new 
cars to be delivered later. 

Nearly every dealer is willing to 
take a loss on such deals now. We 
will agree this should not be, but the 
fact remains that allowing $100 on 
a junker worth $40 is not a deal to 
be sneezed at, and wguld produce @ 
lot of business. 

In conclusion, I want to say that 
it is all very well to set up a lot of 
figures supposed to prove a lot of 
things, but there is a lot more to be 
gained by considering actual facts 
and figures from performance 
rather than from some one’s fancy, 

j and time will prove the junker plan 
|}sound and workable. 
W. S. SUMNER, 
Birmingham, Mich. 
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Are You Selling to the Buyer? 


Today as never before big men are doing the buying. 
They are executives in factories, owners of wholesale and 
retail establishments. They are in buying control of the auto- 
motive industry. They buy bodies and bearings and axles and 
steel, and new forms of transmissions; they buy engines and 
paint and costly machine tools. They buy valves and wheels, 
and others make decisions on dozens of other purchases that 
mean large dollar expenditures. 
In factories and elsewhere Automotive Daily News is 
read it is those readers who largely control this purchasing 
power. 
They read Automotive Daily News because it is worth 
reading; it gives vital news daily. 
They are willing to pay $12 per year to receive it, and 
when they get it on their desks in the morning each page is 
looked at. 
Your advertisement on any page will be seen and the 
response will be quick. Other advertisers will tell you that. 
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The opportunity is presented in this issue to cover the automotive industry 
very thoroughly at low cost. 

The distribution, including regular circulation, over 75,000. The regular 
space rates apply, even though the added distributions will cover: 
Practically every dealer and distributor of vehicles in the United States. 
10,000 independent repair shops. 

4,000 engineers, production men and other factory officials. 
2,000 jobbers of accessories, parts, shop equipment. 
10,000 truck fleet owners, truck dealers and bus operators. 
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Fisher Building, Detroit, Mich. 
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